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‘Car of Today’ 

Buick Gets Set 

‘Solid Comfort’ 
Paul Prys, Please Note 


By 
Chris Sinsabaugh 












“My reaction last Monday was 
that that ‘car of tomorrow’ has 
become the ‘car of today’.” 


UICK CALLED it a year last 

Monday night when the last '41 
model came off the assembly line 
at Flint. The 40-year-old company 
now faces a new season and the 
Curtice administration as usual has 
the situation well in hand, even if 
the marines have not as yet landed. 
The new models are in the wood 
so that they may be viewed by a 
favored few, although it is as easy 
to get into the holy of holies 
across the street from the admin- 
istration building as it is for the 
biblical camel to squeeze through 
the eye of a needle. Not boasting, 
for it is my job to peek through 
keyholes, I did what the camel 
failed at—I got a good peek, con- 
voyed by President Harlow Curtice 
and General Sales Manager Bill 
Hufstader, after being sworn to 
secrecy; that is with certain con- 
cessions. 

ES of * 

I HAD GONE to Flint to talk 
with Big Bill as to the season just 
ended and we were building up the 
story when the president came in 
and declared a recess for the peek. 
As to what I saw, that’s another 
story, but there was no ban 
placed on my thinking about what 
I saw. One big convertible coupe 
caught my eye and memory carried 
me back a year—just about this 
time in ’40—when Buick sprung 
the big sensation, Harley Earl’s 
conception of the “car of tomor- 
row” which had been specially built 
and shown around town. It wasn’t 
in production and there was only 
one of the cars built, but my reac- 
tion last Monday was that that 
“car of tomorrow” has become the 
“car of today.” That’s as far as I 
can go now—I’m leaving the rest 
to inference. 

& + * 

BUT I’M GETTING away from 
the object of my visit to Flint, 
the talk with Hufstader—“unfin- 
ished business” so to speak. So Bill 
and I faced each other across the 
big desk of his. I found he still 
had his little black book which 
told us that this is the end of 
the eighth year of the Curtice 
administration. When Harlow H. 


and Big Bill teamed up in '33, the | 


company had sold 40,000 units that 
year. Since that time the company 
has exceeded its objective each 
year. As for the ’41 season on 


which exact figures cannot be pub- 
lished, it is a remarkable fact that 
in most of the months Buick sold | 
more cars than the 40,000 total 
(See SPARKS, Page 15, Col. 1) 
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Final Decision 
Still Forthcoming 
On Output Quotas 


Production Revision Seen 
Likely in Schedules 
For Early Months 


| On Defense Front 


Defense spending boosts 
business in U. S 





oni truck laws seen defense peril 10 
OPM's attitude lauded 6 


By William Ullman 
Washington Correspondent 


WASHINGTON. — Every 
angle of the motor car pro- 
duction situation was re- 
|viewed here last week by 
_OPM and OPACS represen- 


| tatives meeting both between them- 
|selves and with leaders of the 
| automotive industry. At the writ- 
|ing of this dispatch no final de- 
| cision had been taken with respect 
|to the further volume of curtail- 


|ment which will be required of the 
| industry. 
| However, it was very clear that 
| the industry’s statement regard- 
'ing production schedules planned 
‘for August, September and Oc- 
| tober had run into an official snag. 
'It was admitted in a joint OPM- 
|OPACS statement that these ten- 
|tative schedules “probably would 
| have to be adjusted,” because they 
|were too high. How much adjust- 
ment would be _ required, and 
whether that adjustment would re- 
duce production substantially be- 
yond the 80 percent total previous- 
ly indicated as acceptable for the 
first three months are points which 
at the present writing either are 
unsettled or are closely guarded 
|secrets of the federal officials. 

It is known, however, that 
| (See CURTAILMENT, Page 14, Col. 3) 


Packard Begins 
Output of Rolls 
| Airplane Engine 


| DETROIT.—Packard Motor Car 
|Co., first in the automobile in- 
|dustry to take on a major defense 
'eontract, is in production on the 
Rolls-Royce aviation engine and 
from now on these motors will 
come off the line steadily, al- 
though the rate of production is 
held a secret. 

This was revealed in impressive 
ceremonies, held last Saturday, 
marking the birth of the first pro- 
duction job and at the same time 
the $30,000,000 plant built specially 
for this work was formally dedi- 
cated. The plant stands on the site 
of the Packard Liberty engine 
plant of World War I fame. 

Five hundred invited guests, in- 
cluding many leading executives of 
the automobile industry, Army of- 
ficials and government heads, took 
part in the dedication. First they 
were toured through the machine 
building at the Rolls-Royce proj- 
ect, then to the Packard marine 
engine plant and from there to 
the test tear-down and re-assembly 
plant where the guests inspected 
an exhibit assembled there. Fol- 
lowing this there was an _ inter- 
national broadcast over the Co-| 
lumbia network with pickups from 
| Detroit, Canada, London and Wash- | 
| ington, D. C. 
| On the broadcast, Lord Halifax, 
| British ambassador to the United 
‘States, was heard from Washing- 
ton, and the voice of an unnamed 
| RAF pilot, broadcasting from Lon- 
don, started the first engine in its 
test cell here. 

Others to speak from the plant, | 

(See PACKARD, Page 14, Col. 5) 




















AS THE LAST of the 1941 Buick models rolled off the assembly line in 


Flint, executives and workmen gathered to speed 


it on its way. At the same 


time, plant engineers and maintenance men moved in to soar the assembl 
8 


line for 1942 model output. Present at the launching of the 
were Harlow H. ea! a oe and O. W. 
. F. Hufstader, general sales manager, and C 


manager, extreme left, 
Chayne, chief engineer, extreme right. 


t 1941 Buic 
Young, general ae 





U.S. Bans Night Sale of Fuel 
In All Atlantic Coast States 


WASHINGTON.— Aiming at com- 
pulsory restriction on the use of 
gasoline, Secretary of Interior Ickes 
last Thursday called upon the oil 
industry to close 100,000 service 
stations in the eastern states from 
7 p.m. to 7 a.m. seven days a week, 
effective Aug. 3. The closings affect 
all gasoline retail stations on the 
Atlantic Seaboard from Maine to 
Florida. 

Declaring that “voluntary ration- 
ing to date has not achieved the 
reduction which must be ac- 
complished if we are to avoid a 
more serious situation later,” Ickes 
spoke of the possibility of more 
serious rationing, including issu- 
ance of ration cards. 

“Unless this first action achieves 
results, it must be followed by 
other steps to accomplish our end,” 
said the secretary, who is defense 
petroleum coordinator. 

The order for closing of service 
stations during night hours is ap- 
plicable “throughout the states of 
Maine, New Hampshire, Vermont, 
Massachusetts, Connecticut, Rhode 
Island, New Jersey, Delaware, 
Maryland, North Carolina, South 
Carolina, Georgia, the peninsula of 
Florida, the District of Columbia, 
and all marketing areas in or east 
of the Appalachian Mountains in 
the states of New York, Pennsyl- 





The Top Ten 


PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Today: 
1941 1940 
Pos. Make Pos. 


1—562,791 Chevrolet 431,711— 1 
2—358,732 Ford 278,404— 2 
3—287,589 Plymouth 225,666— 3 
4—197,145 Buick 136,207— 4 
5—184,693 Pontiac 112,290— 5 
6—150,812 Oldsmobile 97,387— 7 
i—128,635 Dodge 106,600— 6 
8— 89,123 Chrysler 50,882— 8 
9— 62,085 Studebaker 49,315— 9 
10— 53,694 De Soto 35,284—13 


Total All Makes 


2,317,435 1,708,044 
For complete standing of all 
makes, see Page 11, this issue 





| 


vania, Virginia and West Virginia, 
and such additional marketing 
areas in said states where any 
substantial part of the motor fuel 
supplied is either produced in any 
of said states, or shipped into such 
areas from any point east of such 
areas.” 

The action was necessary, Ickes 
said, due to the inadequacy of ship 
tanker transportation of oil from 
Gulf ports to the Atlantic coast. 
One-fifth of the coastwise oil- 
tanker fleet has been transferred 
to British service. 

Meanwhile, it was disclosed that 
railroads had been asked to elimi- 
nate unnecessary passenger train 
services so as to be prepared to 
meet increased troop movements. 

Asked whether stations which 
refuse to follow his orders would 
be prosecuted, Secretary Ickes said 
“I don’t believe we have the power 
to prosecute.” 





By William Ullman 


Washington Correspondent 


s ASHINGTON.— 
. In the uncer- 
- tainty regarding 
. 1942 automobile 
; production, all 
eyes have been 
focused on 
OPM’s produc- 
tion division 
and on the 
OPACS, but there is a strong 
likelihood that in final analysis 
the scales will be tipped by the 
priorities division. It became 
known definitely last week (it 
had been in the air for some 
time) that the diyision soon will 
issue an order which will have 
the effect of materially tighten- 
ing its control over iron and 
steel, establishing pig iron prior- 
ity regulations, and governing 
alloy steel distribution. 


It is understood that there 
will be set up a system under 
which it will be mandatory for 





Automotive Washington 


Priorities May Be Deciding Factor 
In Automobile Production 
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Makers ‘Readying’ for ’42; 
More Assembly Lines Halt 


All Chrysler, 
GM Units Close 


July Retail Sales Decline; 
Dealers Stocks Reported 
At New Low Point 


On Dealer Front 


Small town dealer stresses 

motor reconditioning 
Prepare for new taxes now 3 
Service drive continues in Seattle 12 


By Harry A. Williams 
Associate Editor 
DETROIT.—End of the 
1941 model year production 
picked up considerable mo- 
mentum last week as two of 
the major corporations, 


General Motors and Chrysler, halt- 
ed assembly lines in all divisions 


-| which were still operating and be- 


gan preparations for changeovers 
to the 1942 product. 

This left only Ford, Studebaker, 
Packard and Willys still turning 
out 1941 models. These, with the 
exception of Ford, are expected to 
cease operations this week. Ford 
is scheduling 1941-model output 
until the middle of August. Hud- 
son is already turning out 1942 
models, while Nash is expected to 
begin 1942 assemblies early this 
week. 

In regard to new model an- 
nouncements, Willys and Hudson 
have slated Aug. 18 for their for- 
mal announcement. All other mak- 
ers, as yet, are undecided as to 
the exact date of their announce- 
ments, but most will come along 
sometime in September. 

The wind-up of the 1941 model- 
year last week dropped automobile 
production to the low point of the 
year, approximately- 75,000 units be- 
ing assembled, while the coming 
week will see output tumble to 
around the 30,000 mark. 

While production quotas for the 
1942 model-year have not been 
definitely decided upon as yet, it 
is generally agreed that output will 
be held to about 50 percent of the 

(See OUTPUT, Page 15, Col. 5) 





steel manufacturers to turn 
out certain ear-marked orders 
first, regardless of time se- 
quence of previous commit- 
ments. According to informa- 
tion in authoritative quarters, 
this is being brought about 
largely because of complaints 
to the priorities division by the 
railroads that they can’t get 
steel with which to make 
freight cars because of orders 
previously placed with the mills 
by the automotive industry. 
Thus there has been going on 
behind the scenes another in 
the generations-long struggle 
between the rails and the mo- 
tor industry, and this chapter 
follows the customary pattern. 
It is marked by failure of the 
railroads to act quickly, and a 
purposeful effort to over-ride 
an industry which has amply 
demonstrated its vital role in 
the national economy. 

Steel for freight cars has been 


assigned an A-3 priority rating, 
(Continued on Page 14, Col. 1) 
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AMA Cites Effect of Curtailment on American Public: 


Survey Shows 50% of Cars 
Used Regularly for Business 


Special to Automotive News 

WASHINGTON.—Curtailment of 
automobile production to speed up 
the nation’s preparedness drive will 
be felt first, of course, by the auto- 
motive industry but very soon its 
impact will alter the daily lives of 
multitudes of Americans. How seri- 
ously this is so may be judged 
from the findings of a survey just 
completed by the industry that 
driving to work and using the car 
on the job account for one-half of 
all automobile usage in the United 
States. 


A poll conducted on behalf of the 
Automobile Manufacturers Assn. 
shows 64 percent of all cars are 
used for travel to and from places 
of employment to a greater or less 
extent and that half of all cars 
are used for this purpose regularly. 
The same survey disclosed that 56 
percent of all automobiles are used 
on business trips, nine out of 10 of 
these at least once a week and six 


St. Louis Reports 
Sizable Gains in 
Car, Truck Sales 


ST. LOUIS.—Sales of motor cars 
and trucks took a sharp upturn 
here during June with an increase 
of 1,194 being tabulated for cars as 
against the same morth last year 
and a gain of 260 being recorded 
for trucks. 


Since Jan. 1, a total of 28,396 new 
cars have been sold in St. Louis 
and adjacent St. Louis county as 
against 22,915 for the same period 
in 1940. Truck sales stand at 2,600 
for the first six months of 1941 as 
against 2,340 for a like period in 
1940. 


Chevrolet has sold 8,209 cars to 
lead the passenger car field, with 
Ford second with 3,945 and Plym- 
outh third with 3,582. Chevrolet 
also leads in the truck sales with 
765 since Jan. 1, as against 714 for 
Ford and 397 for International. 


The reported cut in automotive 
production this year and uses by 
defense workers and contractors 
on’ numerous plants in the St. 
Louis area are a combination that 
is shooting up sales. 


Okla. New Car Sales 
Hold Fast Pace in June 


NORMAN, Okla. — Oklahomans 
are riding in more new cars. The 
University of Oklahoma business 
bulletin reports that the registra- 
tion figure for new vehicles was 
higher for June than for any 
month since January, 1934. 


This year’s June total soared to 
6,292, which was higher than the 
5,927 new car registrations in 
June, 1936, when the soldiers bo- 
nus was paid off. The total new 
car sales for the first half of 1941 
reached 28,665, which is 30 percent 
above the figure for the first half 
of 1940. 


Car Financing Drops 


MONTREAL. — Volume of financing 
of new and used motor vehicle sales 
in Canada during June declined 1 
percent in number and increased 9 
ercent in value compared with June 
ast year. There were 20,930 units 
financed in June valued at $9,675,460 
against 21,159 units at $8,840,117 in 
June, 1940. 





out of 10 every working day. 

Confronted with these facts, it is 
apparent that any difficulty expe- 
rienced in obtaining automotive re- 
placements must have widespread 
effect upon daily life throughout 
the nation. 


Road use reports show that auto- 
mobiles last year made 15 billion 
round trips for a total of 498 billion 
passenger miles of travel. More 
than half of that mileage and 
three-fourths of those trips were 
for purposes connected with earn- 
ing a livelihood, or closely related 
economic pursuits, classified as 
“necessary driving.” Moreover, it 
was determined 96 percent of the 
26 million passenger cars in the 
United States are engaged in that 
necessary driving. 

Applied to estimates of total 
travel in 1940, the figures mean 
that private car owners amassed 
274 billion passenger miles of 
necessity usage last year in more 
than 11 billion round trips. Those 
274 billion passenger miles, which 
did not include recreational driv- 
ing, were equivalent to almost 3% 
times the total passenger mileage 
of all other forms of transporta- 
tion combined. Moreover, the 73 
billion estimated for _ railroads, 
buses, airplanes and electric rail- 
ways included all kinds of travel, 
recreational as well as business. 

The average annual mileage per 
car for necessary purposes varies 
according to region, of course. For 
example, it was found to range 
from 46 percent of total mileage 
in one state up to 71 percent in 
two states, with the other 32 states 
in the survey scattered in between. 
Of the total reporting, 30 states 
found the average of business mile- 
age to be 54 percent of total driv- 
ing, or more. 

The survey’s finding that three 
trips out of every four are for 
necessary purposes ties into the 
conclusion which the Federal Pub- 
lic Roads Administration reached 
two years ago in its exhaustive in- 
vestigation of the nation’s high- 
ways, which was that motor trips 
in the United States are pre- 
dominantly short and local. Even 
outside of cities, it was determined, 
trips less than five miles in length 
constitute the major portion of all 
that are made. 

Short trips are found to be the 
frequent ones, closely integrated 
with routine life of the community, 
while longer journeys are gener- 
ally less frequent and_ usually 
identified with social and _ rec- 
reational uses of motor cars, such 
as vacation trips, week-end tours 
and Sunday driving. 


It was discovered that one-third 
of all car owners make from 200 
to 400 round trips a year for neces- 
sary purposes. In urban districts 
only two cars out of every 10 report 
fewer than 200 trips annually for 
necessity purposes but two out of 
five rural cars do so. Six out of 10 
cars owned in urban areas are 
regularly driving to work and 
back, and of these 60 percent are 
so used once a day. One car out of 
every seven used in reaching the 
job makes between 600 and 8:00 
trips annually for this purpose. In 
this twice-a-day class are workers 
who return home at the noon hour, 
or those whose wives or other 
members of the household drive 
them to work and pick them up, 
using the car for other purposes 
during the remainder of the day. 





ANOTHER AUTOMOBILE plant winds up its 1941 model output last 


week. The picture was taken at the Cadillac 
about to come off the assembly line. This fina 





lant and shows the last car 
model was sent to Chicago. 





MEMBERS of Greenlease-O’Neill, Inc., Oldsmobile dealers in Kansas City, 
were visitors at the Oldsmobile plant in Lansing last week. Conferences were 


held with D. E. Ralston, 
Trevellyan, assistant 
shows, left to right, 
and Trevellyan. 


S. O'Neill, J. 





Still Going Strong: 


Henry Ford at 


Oldsmobile’s general sales manager and 
eneral sales manager in charge of western sales. 
N. B. Harris and A. B. Ketchum, Ralston 


Photo 


78 Continues 


To Plan Future Developments 


DEARBORN. — July 30 was the 
78th birthday anniversary of Henry 
Ford. Accompanied by Mrs. Ford 
he spent the day 
en voyage aboard 
one of his great 
lake freighters. 

When, in talk- 
ing recently with 
newspapermen 
about the great 
moments and 
events of his long 
and amazing ca- 
reer, he was ask- 
ed what, to him, 
was the greatest 
event of all, he 
replied, without a second’s hesi- 
tation: 

“Why, it was meeting and marry- 
ing Mrs. Ford. If anyone thinks 
I’ve done anything much in life, 
they should remember that my 
wife has been a great helper. I 
don’t believe I would have got 
far without her. She has always 
believed in me and backed me 
up in whatever I’ve attempted. 
I’ve always called her ‘the Great 
Believer.’”’ 


So far as his interest in life, 
business and planning for the fu- 
ture is concerned, Ford is as active 
today as he ever was. His mind 
is literally filled with new projects 
for future development. 

At present, apart from national 
defense, probably his first indus- 
trial interest is in research and 


Canada to Order 
Stiff Curtailment 
In 1942 Output 


OTTAWA.—Canada will cut the 
production of passenger automo- 
biles for sale in Canada in 1942 to 
less than half the 1940 figure, 
Munitions Minister Howe an- 
nounced last week. 


J. H. Berry, motor vehicle con- 
troller in Howe’s department, said 
an order would be issued soon lim- 
iting production to about 44 per- 
cent of the 1940 figure. He added 
further curtailment might be im- 
posed if changing conditions war- 
rant it. 

It was reported that manufac- 
turers have agreed to reduce the 
number of models of passenger cars 
offered to the public from 147 this 
year to 79 in 1942. 





Henry Ford 


August Rubber Quota 
Cut 28 Percent by OPM 


AKRON, O.—Akron rubber cir- 
cles said last week the Office of 
Production Management had cut 
August’s allowable consumption of 
rubber about 28 percent under 
June’s consumption. They predicted 
further sharp reductions in avail- 
able stocks of civilian goods. 

The indicated quota would give 
the industry 61,200 tons to process 
in August. It has had 68,000 tons 
this month and had 85,000 in June, 
the record month for the industry. 


experiment to develop industrial 
uses for wheat. Nearly every farmer 
in the United States can or does 
raise wheat. If ways can be found 
to use this grain in industry, in 
huge volume, the American farm- 
er’s market will be immensely ex- 
panded, more money will flow to 
him and his family, making in- 
creased prosperity for everybody. 

Rising usually at 6 o’clock or 
earlier, Ford spends the first hours 
of his day in outdoor exercise, 
usually in walking or bicycling 
about his Dearborn estate. 

Nine o’clock generally finds him 
in or about the Ford Engineering 
Laboratories at Dearborn, getting 
in touch with any new develop- 
ments that may have arisen over- 
night and with whatever is sched- 
uled, beyond routine, for develop- 
ment in his industry during the 
day. 

This done he starts out on a 
daily tour which may take him to 
one or all of a score of places 
scattered about southeastern Michi- 
gan and covering usually from 50 
to 100, and, sometimes, as much as 
200 miles. 

One o’clock usually finds him 
back at the engineering laborator- 
ies, where at a large, round table, 
he has lunch with from six to a 
dozen of the executives of the 
Ford company. 

He sees few callers, these days— 
his life is too busy, often with the 
gigantic operations in national de- 
fense in which the company is now 
engaged. Those he does see are 
generally received soon after lunch. 

This over, he is away again to 
carry out something he wishes 
done in Greenfield Village, or to 
inspect some project within the 
Rouge, or any one of a dozen 
other plants; or for a trip to one 
of the Ford youth camps, or a 
visit to one of his farms, or for 
another of his almost daily con- 
tacts with the largest airplane pro- 
duction plant in the world which 
the Ford company is building at 
Willow Run, 14 miles southwest of 
Dearborn. 








‘Drive - Master’ 
Featured on °42 
Hudson Models 


DETROIT. —A driving ease de- 
velopment, known as the Hudson 
Drive-Master, will be spotlighted 
on the new 1942 Hudson cars soon 
to be announced. Offered as a low- 
cost optional extra on all models, 
the Drive-Master entirely elimi- 
nates clutch operation, except as 


a safety precaution when starting . 


the motor. 

Advantages in economy, fast 
shifting action, quiet operation, and 
elimination of slippage, are claimed 
for the Drive-Master by Hudson 
engineers following four years of 
extensive field testing and develop- 
ment. 


A new second or “pick-up” gear | 


especially designed for 
rapid acceleration provides, 


smooth | 
it is | 


said, unusually fast get-away in 


traffic. 


With the gear lever set in “high” | 
position at the start of a day’s driv- | 
ing, the shift from “pick-up” into | 


“high” occurs automatically, de- 
pending upon the speed of the car, 


and back again to second “pickup” | 


automatically when _ accelerator 
pressure 


is required. Low and reverse gears 


are selected by the handy shift 
gear lever. 


Rubber Firms 


Increase List 


is released. In normal | 
driving, no further shifting effort | 


Prices on Tires | 


AKRON. — Major tire manufac- 
turers announced an increase last 
week of 2.4 percent on list prices 
and 5 percent boost on dealers’ list 
prices. 


Involved was an agreement by | 


the industry whereby rubber manu- 
facturers adopted a_ tax-handling 
method utilized by the petroleum 
industry. 

Under the new schedules, the in- 
crease in retail list prices is applied 
after the excise tax has been re- 
moved and listed separately. To 
the dealer this amounts to an in- 


crease of approximately 5 percent | 


as his increases are figured on the 


net list, instead of the list price 


plus tax. 


Statements saying the new sched- 
ules represent only a small per- 
centage of the increased costs of 
production were made by most of 
the major companies. 


July Sales Set 
At 385,000 Units 


DETROIT. — New passenger car 
registrations in 94 principal cities 
for the first 14 days of July show 
a gain of 22.33 percent compared 
to the same period last year, R. 
L. Polk & Co. announced last week. 


The total, however, is a decrease 


of 14.58 percent compared to regis- 


trations in these same cities for | 


the same period in June. 


On the basis of these returns, 
new passenger car registrations for 
the entire country for July are esti- 
mated by Polk at 385,000 units. 


LAST WEEK in South Bend, W. H. Owen, a St. Louis business man, 


visited K. B. Elliott, 


Studebaker vice-president in charge of sales, and 


reminded him of the day in 1916 when Owen, then a Studebak I in | 
Lebanon, Mo., sold the Elliott family its first Eg yh a 2 


seven-passenger sedan with electric headlamps and two spare tires. 
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Prepare for New Taxes Now 


N. Y. Credit Men 
Advise Careful 
Watch on Profits 


NEW YORK.—Business is urged 
by the New York Credit Men’s 
Assn. to “aid national defense by 
guarding the nation’s profits.” 





By John 0. Munn 


Dealers’ or salesmen’s comments, questions 

° or 
addressed to John O. Munn in care of Acumen tom, Devrett. 
and the writer’s name will be kept in confidence if requested. 









on SELF -STYLED battle - scarred 


shortage and the fact that no 








ted veteran of dealers’ battles, re-| mew cars are bein 
S , g imported, Outlining what it terms “th 
‘on cently made a public statement| used cars are being sold at ex- most effective methods of prepar- 
a that dealers were fighting wind-| tremely high prices and smart ing business to meet the burden 
is, | mills when they oppose dis-| men are making a lot of money. of new taxes and wartime read- 
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Purchase and re-sale of used 
cars and naturally due to the 


proposing to hand down, rulings, 
(Continued on Page 14, Col. 5) 


physical damage policy which will 
be mandatory after Jan. 1. 


rector of the Empire State Automo- 
bile Merchants’ Assn. 


ballot. About 70,000 signatures 
must be secured. 
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EDGE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a@ whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 


DETROIT, AUGUST 4, 1941 


Shows Justified 








Hoek 40 years now and without a skip, automobile shows 
have been the blinker lights that have notified Mr. and 
Mrs. John H. Public that the new models are out. Otherwise, 
Mr. and Mrs. Public would have kept driving the old car, 
not realizing the progress the ingenious automobile industry 
has been making — the whole complexion of the business 
would have been changed—we wouldn’t be the world’s 
largest industry —the habits of the nation would have 
been those of the horse-and-buggy days President Roose- 
velt once wisecracked about. It is most praiseworthy there- 
fore that the dealers are coming to the rescue and schedul- 
ing shows for this fall. Of course, these local shows possibly 
will not rate with the national show which has been annually 
staged in the past by the manufacturers who cancelled for 
1942 because of the defense program, but they will be most 


worthy substitutes. 


Already definitely committed for dealers’ shows are Chi- 
cago, Buffalo, Los Angeles and San Francisco, while at 
least a dozen more cities are planning such expositions, 
although not having set any definite dates. Their foresight- 
edness is to be commended, for it is generally recognized 
that the automobile shows have been the life-line between 
the manufacturers and the retail market. Severing this 
would bring about a mild sort of chaos and possibly economic 


disaster to the nation. 


Because of the sellers’ market that has been enjoyed in 
the first half of this year, there have been some optimists 
who have declared that, because of curtailed production, 
this same sellers’ market will continue. This should be taken 
with a grain of salt because we know of the high-pressuring 
in the first half—‘“fear” salesmanship that scared into buy- 
ing thousands who anticipated even worse treatment at 
the hands of the government than we have had. “Buy now 
—you can’t next fall” and “substitute material and poor 
workmanship will be the features of the 1942 models,” 


has been the talk. 


That’s all poppycock, of course, so the job of the dealers’ 
shows will be to prove those charges false. We opine that 
it will be found that in many cases substitute material wil! 
be better than the material replaced—that industry has kept 
abreast of the times if not ahead of them. Too, there will 
be a natural curiosity to see how the new models look and 


the shows will afford that opportunity. 


No accusations of lack of patriotism can be made, for the 
promoters are figuring on defense sections which will show 
the airplanes, tanks, big guns, plane engines and bombs 
that automobile manufacturers are building. The combina- 
tion should make such shows most attractive to the public 
and aid Washington in keeping defense enthusiasm of the 


nation at fever heat. 
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Automotive News cannot help 
but feel flattered by the leading 
editorial in the “Detroit Free 
Press” of July 30, which was 
based on William Uliman’s “Aiito- 
motive Washington” column pub- 
lished in the July 28 issue of this 
paper. The editorial follows: 


DEFENSE “No one interested in 
‘WHIPPING the fight over the cur- 
BOY’ tailment of automo- 
bile production — and 
who in Detroit isn’t?—should miss 
William Ullman’s article in this 
week’s AvuTOMOTIVE News. A con- 
densation was reprinted yesterday 
on the Free Press Markets and 
Business page. Its special merit is 
that it fills in the Washington 
background. 

“*There can be do doubt,’ writes 
Ullman, ‘that of all American in- 
dustry and business, the automo- 
tive has been given the very worst 
and most_ inexcusable batting 
around in Washington.’ 

“Every half-a-horsepower pana- 
cea peddler in Washington has 
dived in and brought up his ‘solu- 
tion.’ The result is ‘confusion worse 
confounded,’ and ‘a nightmare of 
mental distress to millions of citi- 
zens who are dependent upon the 
industry for their livelihood.’ 

“When Henderson spawned his 
50 percent reduction demand he 
‘paid no attention to the oft-re- 
peated statement that such a cur- 
tailment was valueless at this time 
from the standpoint of National 
Defense production and that, fur- 
thermore, in the many weeks’ 
interim the most serious kind of 
an unemployment problem would 
be created.’ 

“This wholly unnecessary im- 
passe,’ Ullman declares, ‘reveals 
clearly a fundamental weakness of 
the entire National Defense setup. 
. . . It throws the spotlight on the 
sort of thing this industry has been 
up against in its tremendous effort 
to do two vitally important jobs, 
namely, produce for defense and 
avoid unemployment and hardship 
among its workers and dealers.’ 






“OPM Director Knudsen sstal- 
wartly has defended the industry 
in ‘many an off-the-record battle 
with the voluble and powerful rep- 
resentatives of the “cut-to-the- 
bone” school.’ He went along with 
the first 20 percent reduction as 
“a fair beginning.” “He was 
anxious to get more defense pro- 
duction out of the automotive 
plants and favored another cut— 
at the right time.” But there was 
no holding Henderson. 

“Ullman writes that any attempt 
to impugn the patriotism of the 
industry by the cut-to-the-boners 
will ‘fall of its own weight for it 
is stupid and untrue.’ We hope he 
is right, but there is reason for 
doubt. 

“The public can’t know all the 
details of the very valid reasons 
why more cuts at this time would 
be stupid and disastrous. The rea- 
son is that the industry is under 
a self-imposed pledge not to waste 
its energy in public brawls which 
would tend to split public opinion 
and injure defense production. 
Speaking out bluntly would provoke 
from the cut-to-the-boners a flood 
of gleeful demagogy that would 
obscure the vital issues. Ullman 
notes a sample of what would be 
forthcoming: 

“*A stock reply by Washington 
officials to criticism of the defense 
program is: “Yes, that’s true. But 
we could take care of everything 
by slashing automobile production. 
Sure, 100 percent if necessary.” 
That this would be no solution 
doesn’t bother them a bit, “for 
even after the facts are spelled out 
they repeat the same tune.” The 
assumption must be, therefore, that 
‘they know better, but find the 
automotive industry a good “out,” 
a convenient whipping boy.’ 

“Ullman and AUTOMOTIVE NEws 
present the situation realistically, 
stressing that the manufacturers 
rightly see this as a matter for 
private decision on the basis of 
facts, and not something to be 
decided by public hooraw. The one 
hope for a sensible solution is to 
continue plainly to label the mo- 
tives, the methods and the incom- 
petence of cut-to-the-boners whose 
pronouncements suggest that they 
don’t know a piston ring from a 
spark plug.” 


The Modern Solomon 








In This Corner 





be observed upon request. 


On Desk 
Throughout Year 


I have received my copy of the 
1941 Almanac and have _ been 
through it once. It looks to me as 
though you have exceeded your 
past excellent efforts in getting up 
the current Almanac. I keep a copy 
of the Almanac on my _ desk 
throughout the entire year because 
very often questions arise that are 
readily answered by the material 
contained in your almanac.—F. H. 
Hakewill, space buyer, Roche, Wil- 
liams & Cunnyngham, Chicago. 


Big Job 

I just received the 1941 AUTOMo- 
TIVE News Almanac and I hasten to 
compliment you on a splendid Big 
Job well done. Who would believe 
that in eight years you could im- 
prove so much? The fund of in- 
formation contained in it is beyond 
words.—_W. L. Hughson, Wm. 
Hughson Co., Inc. (Ford), 
Francisco. 


San 


Most Interesting 

We have found your 8th AUTOMo- 
TIVE News Almanac a most inter- 
esting edition and you are cer- 
tainly to be congratulated on do- 
ing such a fine job._F. L. Edman, 
advertising manager, Reo Motors, 
Inc., Lansing, Mich. 


Valuable 


Congratulations on the swell job 
on the 1941 Almanac. It sure is 
crammed with valuable data— 
Shelly Pierce, The Journal of Com- 
merce, New York. 


Beautiful 

I just received your eighth edi- 
tion of the Automotive News Al- 
manac. This certainly is a very 
beautiful piece of work, and full 
of information which is a help to 
our business.—J. A. Eisele, presi- 
+ Packard Dallas Inc., Dallas, 
‘ex. 


Great Help 

I read the column, Dealers Tell 
Me, by John O. Munn, in the 
AUTOMOTIVE NEWS regularly and 
find it a great help in handling 
salesmen and looking ahead. 

As has been suggested many 
times, and as I notice comments 
from others, that not only is there 
going to be a curtailment in car 
production but also in prospective 








‘More Almanac Praise .. .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


t, | New Hampshire 


—Courtesy of Detroit Free Press 







buyers, I would like to receive your 
folder on how to locate prospects 
which was mentioned in the July 
21 issue. 

Thanking you for your past help 
and for your help in the future.— 
Owen Doss, sales manager, Phillips 


Motor Co. (Ford dealer) Blythe- 
ville, Ark. 
Epitor’s Note: Material re- 


quested has been forwarded. 


Mississippi 

On account of the winding up of 
the 1941 models and the abnormal 
demand for new automobiles there 
are very few units in hands of 
dealers at the present time. 

Used car supply is about normal, 
the demand somewhat subnormal. 
—F. A. England, president, Eng- 
land Motor Co. (Ford dealer), 
Greenville, Miss. 


New car sales in this area are 
holding good but new car stocks 
are low. Used car sales likewise 
are at a fast pace and used car 
stocks are getting low. 

Prices are firm with not so much 
over allowance as_ usual.—H. 
Hart, Wolfeboro, N. H. 








AUGUST : 
4- 7— Chicago (Stevens). Automobile 
Accessories Assn. Show. 
20-21—Green Bay, Wis. Annual conven- 
tion of isconsin Automotive 
Trades Assn. 
SEPTEMBER 
25-26—Milwaukee (Schroder Hotel).SAE 
National Tractor posting. 
28-Oct. 1—Edgewater Park, Miss.(Edge- 
water Gulf Hotel). nual ‘all 
meeting of Mfg. Distribution di- 
visions of Susometive Electric Assn. 


RB : 
11-19 — Automobile Show of Buffalo | 


Automotive Trade Assn 


Coming Events | 
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11-19—Automobile Show of Los Ange- | 


les Dealers Assn. 


12-19—Automobile Show of Chicago | 


Automobile Trade Assn. 


17-26—Automobile Show of San Fran- 


cisco Automobile Dealers Assn. 
23-24—Tulsa, Okla. (Mayo). SAE na- 
tional fuels and lubricants meet- 


ing. 

27-30—New York. Annual convention of 
American Trucking Assns. 

30-Nov. l1—Los Angeles. (Biltmore Ho- 
tel) SAE National Aircraft Produc- 
tion Meeting. 


VEMBER 
13-14—Cleveland (Statler). SAE  na- 
tional transportation and main- 
tenance meeting. 


NUARY 
12-16—Detroit. (Book - Cadillac). SAE 
annual meeting and engineering 
display. 
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_ Find out whether or not a fran- 

an | chise is available in your locality. 

age- | ea Address Chrysler Corporation, 

= Chrysler Sales Division, 12200 
East Jefferson Avenue, Detroit. 
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Defense Spending Boosts Business Throughout U.S. 


142 of 147 Trading Areas 
Show Gains During June 


DETROIT.—Detroit was one of 
48 trading centers recorded as be- 
ing 20 percent or more above 
normal in June, according to fig- 
ures just released through the busi- 
ness survey department of Brooke, 
Smith, French & Dorrance, Inc., 
advertising firm. 

Business in Detroit as of July 1 
stood at 28 percent above normal, 
representing a gain of 8 percent 
over the standing of June 1. On 
seen anemia ae 


Defense Contracts 
Held by GM Top 
All Car Makers 


WASHINGTON. — Leading auto- 
motive manufacturing companies 
are among the 56 corporations 
having defense supply contracts 
with the War and Navy depart- 
ments which have contracted for 
almost three-fourths of the total 
dollar volume of such contracts, an 
Office of Production Management 
compilation reveals. The balance of 
one-fourth of the total volume of 
defense supply contracts was di- 
vided among several thousand con- 
tractors. 

Largest War-Navy contract hold- 
er among automotive corporations 
is General Motors, with $489,000,- 
000. Top place among all com- 
panies is Bethlehem Steel, with 
$927,000,000, followed by New York 
Shipbuilding with $507,000,000. 
Among auto makers with heavy 
War-Navy contracts, in addition to 
General Motors, are Ford, Chrys- 
ler, Packard, White, Continental 
Motors, Diamond T, and Stude- 
baker. 


OPM’s Attitude 
Toward Industry 
Problems Lauded 


LOS ANGELES.—Appreciation of 
Office of Production Management’s 
attitude toward industry’s prob- 
lems was expressed by Dillon 
Stevens, vice-president and chair- 
man of the board of Plomb Tool 
Co., upon his return to the com- 
pany’s main office and factory here 
after a trip to Washington. 

“Directed by men of wide experi- 
ence, OPM gives all possible con- 
sideration to the problems of manu- 
facturers like ourselves, who are 
faced with the dual problem of 
meeting defense requirements on 
the one hand, and of continuing 
to give adequate service to regular 
trade on the other,” said Stevens. 

“Filling defense needs is the most 
immediate job for all of us. How- 
ever, OPM shows a spirit of co- 
operation that is gratifying. Fully 
realizing the importance of distri- 
bution outlets and systems which 
have been built up over many 
years of painstaking service, it is 
making every effort to permit fill- 
ing reasonable, normal demands, 
while maximum speed is attained 
for the present defense emergency,” 
he stated. 


Labor Shortage 
Grows in Buffalo 


BUFFALO.—The automobile in- 
dustry may soon be turning to the 
ranks of women for its skilled la- 
bor, plant personnel directors, vo- 
cational school directors and other 
labor authorities here believe. 

Because of the growing shortage 
of skilled labor, automobile parts 
manufacturing companies like 
Houde Engineering Corp. and Tri- 
co Products Corp. already are em- 
ploying women. Women in the 
Houde plant are working small 
machines, doing inspection work 
and small assembly work. 

With airplane plants taking so 
many skilled male workers, a 
shortage of workers in auto as- 
sembly plants is expected to de- 
velop here during the coming year 
and some attention is now being 
given to the possibility of training 
women to work assembly line jobs. 








July 1, 1940, the city’s business 
index stood at 2 percent below 
normal. 

“The widespread effect of de- 
fense spending is reflected in these 
figures which show gains in 142 
of the 147 trading areas of the 
United States during June,” the 
report states. “The remaining five 
areas show very slight declines.” 

The report states that the fol- 


lowing areas were 20 percent or 
more above normal in June: Abi- 


lene, Albuquerque, Atlanta, Au- 
gusta, Baltimore, Bangor, Beau- 
mont, Boise, Camden, Canton, 


Charlotte, Chattanooga, Cleveland, 
Columbia, S. C., Dallas. 
Also Dayton, Detroit, El Paso, 


Erie, Fargo, Fresno, Greenville, 
Hartford, Houston, Indianapolis, 
Jacksonville, Kalamazoo, Louis- 


ville, Macon, Manchester, Memphis, 
Miami, Mobile, Norfolk, Oakland, 
Portland, Ore., Raleigh, Rockford, 
Saginaw, San Diego, Seattle, Sioux 
Falls, Springfield, Mo., Tacoma, 
Tampa, Terre Haute, Washington 
and Wilmington. 


Serious Shortage 


Of Skilled Labor 
Seen by Winter 


NEW YORK. — A survey of 21 
key defense cities by the National 
Assn. of Manufacturers found that 
relief rolls had been cut more than 
half; that employment was at the 
highest rate since 1929, and that 
the already acute shortage of 
skilled labor would be doubly seri- 
ous by winter. 

The survey, as made public last 
week, indicated that virtually no 
employable persons were left on 
relief rolls in Baltimore, Cincinnati 
and York, Pa., while in Cleveland 
120,000 men have marched back to 
work in less than a year, reducing 
that city’s unemployment rolls from 
137,000 to 17,000. At the same time 
Cleveland district WPA figures 
dropped from 26,000 to 14,000. 

Defense plant expansion has pro- 
gressed so rapidly in many cities, 
according to NAM, that manufac- 
turers cannot fill positions calling 
for skilled labor, or even for a 
fair grade of semi-skilled labor. 
Vocational and factory training 
schools are running on a 24-hour 
day basis in many places to over- 
come this shortage, it was stated. 

The survey findings were re- 
garded by NAM as substantiating 
estimates of the National Indus- 
trial Conference Board, which on 
July 8 placed the number of un- 
employed persons in the United 
States at 3,962,000, or relatively 
little more than the unemployment 
total of 3,300,000 in the boom days 
of 1929. This estimate was at vari- 
ance with one supplied to the 
House committee considering ap- 
propriations for WPA, which placed 
total unemployment on Apr. 1 at 
6,842,000. 

Anticipating that the labor short- 
age will be at least twice as serious 
by winter, the NAM said that 
industries in many cities are build- 
ing up “employment backlogs” by 
training men for defense plants 
under construction. 


Large Defense Order 
Awarded to Autocar 


PHILADELPHIA, — (UTPS). — 
The Autocar Co. of Ardmore, Pa., 
with the latest award of a govern- 
ment contract of personnel ve- 
hicles of 609 units at an approxi- 
mate cost of $4,500,000, now has 
under construction 3,000 various 
motor vehicles. 


With a total of about $30,000,000 
worth of orders from _ federal 
agencies the company built a new 
assembly plant and is operating 
all of its plants to capacity. The 
total employment now reaches 2,- 
000 skilled men. 


Warfield Is Named 


DETROIT. — L. W. Martin, vice- 
president and general sales manager 
of United Motors Service, announces 
the appointment of Thomas O. War- 
fleld as eastern sales manager. 


Hudson Men Gather 





HUDSON DISTRIBUTORS from all over the United States gathered in 


i t week for the unveiling of three new lines of Hudson cars 
ak Pictured above at the distributor’s banquet are, left to right, 
Beeching, midwest sales mana ers Ww. } By 

cago; Ge ° 
regional *manager for Chicago territory. 


Inc., Hudson distributors for 
manager, and C. R. Collins, 


for 
Cc. G. 
resident of Butler Motors, 
Pratt, Hudson general sales 





. 


THE NEW HUDSONS were also unveiled last week for dealers and retail 


salesmen from Detroit, Toledo, Saginaw, Grand Rapids, Kalamazoo and Fort 


Wayne. Shown above, left to right, 


are 


W. A. Mortensen, president of the 


Aaron DeRoy Motor Car Co., Detroit distributors; Mert Billings of Lapeer, 


Mich., who started sellin 


Hudsons in 1910; N. K 


- VanderZee, Hudson eastern 


sales manager, and W. A. Baker, used car manager. 





Substitute Materials Seen 


As No Worry to U.S. Public 


DETROIT.—Truck, bus and auto- 
mobile purchasers have nothing to 
fear from substitute or alternate 
materials introduced in new models 
to conserve materials vital for de- 
fense production, according to 
Walter S. Rockwell, president of 
Timken-Detroit Axle Co. 

“The so-called substitutes in 
many instances are proving su- 
perior to materials formerly con- 
sidered essential,” Rockwell said. 
“The consumer, in fact, will greatly 
benefit because engineers conduct- 
ing research and developmental 
work on new materials have 
speeded up their improvement pro- 
gram to bring out new, better 
products as much as one to five 


Hudson Receives 
Navy Order For 
Light Ordnance 


DETROIT. — The Navy depart- 
ment has awarded a_ $14,038,500 
contract to the Hudson Motor Car 
Co. for light ordnance, it was an- 
nounced last week. 


Production on the arms order will 
be done in the new $21,000,000 
Naval arsenal now nearing comple- 
tion at Nine Mile and Mound Rds. 
The ordnance contract raises Hud- 
son’s total of defense work to 
$26,231,038. 


The company already is at work 
on an educational order for rear 
fuselage sections of the Martin B-26 
medium bomber and is equipping a 
portion of its Jefferson Ave. plant 
for the aircraft work. 


Other defense awards announced 
today included a Defense Plant 
Corp. allocation of $661,415 to the 
Holley Carburetor Co., for equip- 
ment with which to produce air- 
craft parts, and a DPC award of 
$175,000 to Detroit Tap & Tool Co., 
for production of machine tools. 


Aiding Defense 

ROCK SPRINGS, Wyo.—An entire 
automobile that weighs approximately 
ounds, more than 1,200 pounds 

of which is estimated to be aluminum, 
has been donated here in one of the 
largest single gifts made anywhere 
in the United States during the cur- 
rent nationwide aluminum-for-defense 
drive. The automobile is a 1912 White 
and presented by Mrs. Felix Scheistler, 


years earlier than might otherwise 
be the case. 


“In other instances, thoroughly 
tested and proved materials, which 
have been withheld from produc- 
tion only because of the abundant 
supply of conventional materials 
with which manufacturers were 
more familiar, now will have their 
chance to prove their superiority 
to the public.” 

Rockwell cited the new Timken 
Axaloy steel as one example of 
the defense -accelerated improve- 
ment which will benefit buyers of 
many new trucks and buses with 
Timken axles. The new steel, 
which surpasses in strength, hard- 
ness and toughness the nickel al- 
loy materials formerly used for 
axle shafts and gears, is ready for 
production after more than two 
years of experimental work and 
testing. 

Introduction of Timken Axaloy 
steel will have an important bear- 
ing on defense production, in that 
it relieves the demand for nickel, 
formerly believed essential in steel 
alloys suitable for axle parts which 
are subject to tremendous stresses, 
twisting and strains. 


Road Problems Studied 


To Aid Defense Effort 


BUFFALO.—Methods of handling 
highway transport under emer- 
gency conditions were considered 
by the State Defense Highway 
Traffic Committee meeting here to 
obtain views of Erie and Niagara 
county groups on this important 
subject. Particular attention was 
given to methods of separating 
military from civilian traffic in 
the Niagara Frontier. 

Motor Vehicle Commissioner Car- 
roll E. Mealey, chairman of the 
committee, submitted a statement 
pointing out that the group was 
particularly interested in the mark- 
ing of secondary highway networks 
in the Niagara Frontier, the cor- 
rection of existing transportation 
bottlenecks, emergency right-of- 
ways for defense materials and 
control of civilian traffic, incoming 
food supplies and transportation 
serving the area. 








Wire your Congressman: ‘‘Be fair to 
our industry!"’ 









Canadians Urged 
To Voluntarily Cut 


Fuel Consumption) 


MONTREAL, Can.— Appeals to! 
the Canadian people to unite in an} 
effort to ensure all necessary | 
supplies of gasoline and oil for! 
Britain’s war effort were made in} 
a series of addresses featured by | 
one from E. E, Soubry, director of | 
trade for the British Petroleum} 
Board. Other speakers were C. D,! 
Howe, minister of munitions and} 
supply, and G. R. Cottrelle, oil con-| 
troller, at a dinner given by Howe} 
in Soubry’s honor. 


Soubry, who has been in the 
United States negotiating for the 
transfer of tankers to Britain, told 
something of the tremendous con. 
sumption of gasoline and oil for 
war purposes, and of the sacrifices 
of the British people to meet this 
emergency. 


In Great Britain, “pleasure mo- 
toring no longer exists,” Soubry 
said. At the start of the war, when 
rationing of gasoline was at once 
instituted, there was some pleasure 
driving. But, Soubry said, “it was 
only necessary for a family to be 
out on what was obviously a 
pleasure ride for the car to be 
stopped by members of the public 
and its occupants soundly berated 
by these self-appointed guardians 
of the national interest.” 


Soubry’s speech was broadcast 
over a national network of the 
Canadian Broadcasting Corp., as 
part of the government’s recently 
announced campaign to reduce by 
voluntary effort the non-essential 
consumption of gasoline and oil. 


Cottrelle urged Canadians to 
leave their cars in the garage four 
days a week and to take no long 
trips. “I appeal to you as fellow 
Canadians to rise to the occasion 
and not ask for regimentation,” 
Cottrelle said. 


Soubry said he had come to 
America, “for oil and the tankers 
to bring it home.” It took 700,000 
imperial gallons of oil to fuel a 
battleship— enough to heat the 
average home 350 years. The large 
bombers which fly to Berlin from 
England use 3,800 gallons of gaso- 
line, or enough to carry the aver- 
age Canadian motor car _ 75,000 
miles, Soubry said, in an effort to 
impress upon his hearers a pic- 
ture of the tremendous volume of 
gasoline and oil required for war. 


Materials Pegged 


As Main Factor in 
Output Quotas 


NEW YORK.—Controversy over 
what percentages should be fixed 
by defense agencies for civilian 
production curtailment is of little 
more than academic significance in 
the opinion of many industrial 
purchasing agents, who, it is re- 
ported here, feel that stringencies 
in vital raw materials and semi- 
manufactured goods within the 
next two months will sharply re- 
duce production of consumer goods 
irrespective of Washington action 
and may at the same time hamper! 
defense program acceleration. 

Purchasing men note that new 
bottlenecks are not limited to ma 
terials and production but are 
spreading out to cover shipping 
materials, transportation space in 
both ships and railroads, electrical 
power, natural and manufactured 
gas. Thus, while a supplier may 
have the necessary raw materials! 
for a plant, he may be short of! 
shipping containers or his_ ship- 
ment may be delayed. The receive! 
of the materials, if he is a non) 
defense manufacturer, may be 
short of oil or gas and not be able 
to turn out the goods. 

It is further noted that the de 
fense program is seriously en” 
dangered by the shortage of scraf 
iron and steel. While the solutio! 
of this problem may lie in _ the 
shifting of the scrap and pig iro! 
proportions, the inevitable result 
it is felt in purchasing circles, wil! 
be a curtailment of non-defensé 
steel if the difficulty persists. 
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5 Graduate School of Specialization 
ed Holds 3-Week Session in Detroit 





eer meee Chevrolet City Managers 
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Hear Four-Point Program 
Discussed 


DETROIT —As an important follow-through on the modern 
Chevrolet Sales Program of Specialization instead of Generali- 
zation, Chevrolet City Managers from 23 cities attended an 
intensive 3-week training course, July 8 to 26, which outlined 
four distinct phases of business planning. 


Under the direction of W. E. Fish, the national truck situation was 
reviewed and plans formulated for handling truck merchandising under 
current marketing conditions. H. E. Crawford mapped new plans for the 
business management and territory security departments. Ed. Hedner out- 
lined plans to help dealers handle more service work; how to train new men 
for mechanics’ assistants, and about the latest and best repair methods. 


ly al 23 CHEVROLET CITY MANAGERS ABSORB SPECIALIZATION INFORMATION REGARDING Disseminating the latest marketing information available, with practical 
~ bel CURRENT BUSINESS CONDITIONS. Business and marketing conditions are changing every day. ] d cadiiadl knowledge a coping with current nai the 
ublic How these changed conditions are affecting the various departments of dealerships was discussed peans anc spe g ping Pp ’ 


rated at length at the school, shown in session above. School was voted one of the most valuable ever held by Chevrolet. 





Betas Ss 38 é : i * g . = 


me 
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75,000 EASTERN HALF CITY MANAGERS AND SALES EXECUTIVES. Seated, J. H. Becker, Queens County; T. H. WESTERN HALF CITY MANAGERS AND SALES EXECUTIVES. Seated, W. T. 

rt to Keating, Assistant General Sales Manager—New Cars; W. E. Holler, General Sales Manager; E. A. Nimnicht, Holland. Los Angeles; W. G. Lewellen, Assistant General Sales Manager—. New Cars; 

Assistant General Sales Manager—Used Cars; G. K. Seidel, ae Standing. P. E. Orpet, Baltimore; L. G. W. E. Holler, General Sales Manager; K. M. Ch Aasiatar? (ceneral Sales Manager 

Cassell, Tarrytown; W. A. Pape, Kings County; M. J. Logan, New York; F. B. Walsh, Boston; L. E. Craig, Cleveland; —Used Cars; A. L. Henderson, Dallas. Samditg. F. %° misiler, Kansas « i & J. 

ne of E. J. Davis. Pittsburgh; G. C. Campbell, Buffalo; F. W. Wieland, Indianapolis; D. J. Stonesifer, Detroit; R. S. Bickel, Milwaukee; L. O. Sumpter, Denver; T. W. Gordon, Oakland; C. C. Barington, 

war. Shanklin, Cincinnati. agen E. J. Pennington, Houston; J. K. Swisher, St. Louie; J. L. Burns, 
chicago. 
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ae tion now, for the first time, te made . 
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Wall Street Eyeing Curtailment Effect on Earnings 


Improved Condition of Shares |yore ‘Dealer of Year’ Awards 





Revives Talk of Inflation 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Reports of auto- 
motive company earnings in the 
first half of this year disclose at 
least one of the important reasons 
for the sudden burst of strength 
in the stocks of some of the smaller 
units of the industry. This applied 
particularly to the car and truck 
group. 

Lower priced car and truck com- 
pany shares took the play almost 
entirely away from the higher 
price stocks over a period of some 
days. They not only were strong 
but were among the most active 
sMares on the stock exchanges. 

The real test of earnings under 
emergency conditions remains to 
be met, however. Some of the 
smaller companies that did so well 
in the first half of this year made 


U.S. Rubber Net 
Shows Large Gain 


NEW YORK. — Consolidated net 
income of United States Rubber 
Co. for the six months ended June 
30 was $6,203,314, equal, after pre- 
ferred dividends, to $2.07 a common 
share, F. B. Davis jr., chairman 
and president, announced last 
week. This compares with $4,234,- 
239, or 94 cents a share, for the 
corresponding period of 1940. 

Net sales billed in the first half 
of this year amounted to $150,677,- 
739, or 37 percent above the $109,- 
782,572 total for the first half in 
1940. 

Taxes on excess profits and in- 
come, including foreign income 
taxes, and provision for tax con- 
tingencies, estimated at $8,398,720, 
were 268 percent greater than the 
$2,283,927 provided for in the first 
six months of 1940. Before deduc- 
tions of these taxes, net income 
this year was $14,651,311, as against 
$7,001,117 in the same period last 
year. 


Merger Approved 


BUFFALO, N. Y.—The Interstate 
Commerce Commission has approved 
a ling agreement between the 
Nicholson Universal Steamship Co.. 
auto transporters, and the Minnesota- 
Atlantic sit Co., package freight 
handlers. The commission said the 
pooling would enable the two com- 
panies to furnish more flexible lake 
service and transport automobiles be- 
tween Detroit and Buffalo and Duluth 
with greater dispatch. 


YOU DEPEND ON 


THE AIRLINES 


for sp 






and the airlines 
depend on 
Postal Telegraph 


@ Speed plus de- 
endable service! 
at's why—"‘It Pays 
To Fly!’ And for 
these same reasons, 
all major airlines — 
like many of Amer- 
ica’s greatest business 
firms—have found 
—it paystouse 
Postal Telegraph. 
You too can enjoy 
this same speedy, de- 
pendable telegraph 
service—at low cost 
—at any Postal Tele- 
graph office. Or — 


ere 
Telegraph 


“Charges appear o7 
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STOCK PRICE AVERAGES 


Previous Latest 


Period Period Change Ago 

24 motors ... . 27.96 28.02 6.06 SILAS 

10 car-truck co.’s ... 28.00 28.12 —0.12 52.81 

10 parts-access. ..... 27.37 27.438 —0.06 24.97 
4 tire-rubbers 19.66 19.01 —0.65 16.21! 


their improved showings entirely 
on the basis of increased motor 
vehicle sales. Defense contracts 
played little or no part. 


Now comes the period in which 
passenger car production must be 
reduced. Although the smaller 
units may not be hit so drastically 
in the curtailment program, they 
will net escape its effects. It is 
certain that here is a _ situation 
well worth watching. 

Just as it is not possible in the 
defense program for all industries 
to share and share alike the bur- 
dens and benefits (if any) of 
armament production, it is impos- 
sible for the burdens and benefits 
to be spread evenly among the in- 
dividual companies of an industry. 

Wall Street, of course, is making 
strenuous efforts to appraise the 
effects of the automobile curtail- 
ment program on individual com- 
panies, making allowance for de- 
fense business. So many different 
conclusions are being reached that 
some of them undoubtedly will be 
correct but the job of selection 
from those conclusions is a diffi- 
cult one. 

Behind the recent stock market 
advance has been improved war 
news and talk of inflation. Vir- 
tually every stock market advance 
since 1932 has been accompanied 
by talk of inflation. While there 
may be more basis for such talk 
at present because of the rising 
government expenditures, anything 
approaching a run-away inflation 
appears to be far in the future. 
Not only is the country well sup- 
plied with raw materials for food 
and clothing, but the government 
is well fortified with monetary 
controls. 


Earnings 


B. F. Goodrich 

B. F. Goodrich Co. reports net profit 
for the first six months of $6,646,033, 
after charges, federal income and ex- 
cess profits taxes and a reserve of 
1,000,000 for contingencies, equal to 
4.31 a common share, compared with 
1,362,691, or 26 cents a year ago. 

The company reported net sales in 
the first half amounted to $98,005,059, 
an increase of 45.2 percent over last 
year, after excluding sales of European 
subsidiaries in both periods. 

s e * 


Bohn Aluminum 
Bohn Aluminum & Brass Corp. in 
the first six months had net profit 
$817,087, after $1,025,886 reserve for 
estimated federal income and excess 
a erga taxes computed on proposed 
rates. 





*- ¢« #& 


Cleveland Graphite 

Cleveland Graphite Bronze Co. re- 
ports net profit of $855,315 for the six 
months ended June 30, after provision 
for federal taxes equal to $2.50 a 
common share, compared with $804,921 
or $2.50 a year ago. 

- * * 


Gar Wood 

Gar Wood Industries, Inc., and sub- 
sidiaries, not including the Canadian 
subsidiary, report for the six months 
ended June 30 a net profit of $533,321 
after $870,000 provision for estimated 
normal federal income and _ excess 
profits taxes. This compares with a 
net profit of $302,289 in the like 1940 
period, when income tax reserve was 
only $92,050, equal to 38 cents a share 
on the 800,000 shares of common stock 
then outstanding. 

2 * s 


American Rolling Mill 

A dividend of 35 cents per common 
share has been authorized by the 
board of directors of the American 
Rolling Mill Co., Charles R. Hook, 
president, announced last week. Earn- 
ings for the quarter ended June 30, 
1941, were $5,880,407, after depreciation 
and depletion but before federal taxes. 
Federal normal income tax figured at 
approximately 30 percent amounted to 
$1,839,995. Federal excess profits tax on 
the basis of the 1940 law amounted to 
$371,676. In addition a reserve of $600,- 
was set up for possible increase in 
federal taxes, leaving the net profits 

for the quarter $3,068,735. 


Crosley 
Operations of Crosley Corp. for the 
first six months of 1941 showed a 
profit of $1,098,634, before provision for 
taxes, it was announced last week by 
R. C. Cosgrove, vice-president and 


general manager of the corporation. 





CONTINUING to present “Dealer of the Year” awards for outstanding sales 


erformance in 1940, 
otors, Chrysler-Plymouth dealer in 


Plymouth last week awarded a trophy to Utterback 


Bangor, Me. Left to right, John G. 


Utterback, president; James Utterback, sales manager; Jack Kearns, Plymouth 
district manager; L. M. Bowe, Chrysler district manager. 


ALSO RECEIVING “Dealer of the 


Haldeman Co., Chrysler-Plymouth distributors in Los Angeles. 
Bowron’s office at the city hall with the 


ceremonies were held in ayor 





Year” award last week was Greene- 
Presentation 


mayor and other city officials participating. Left to right, Burch Greene of 


Greene-Haldeman; Mayor Bowron, an 
manager. 


Harold Heberling, Plymouth regional 





Nickel Shortage to be Eased 
With Output Boost in Canada 


Special to Automotive News 

NEW YORK.—Completion of ar- 
rangements for expansion of Ca- 
nadian nickel production by the 
International Nickel Co. so that 
United States imports from Canada 
can be increased 20 percent was 


Goodrichto Build 
Large Ordnance 


Plant in Texas 


AKRON —A 35 million dollar 
ordnance plant about seven miles 
from Texarkana, Tex., will be con- 
structed and operated by the B. F. 
Goodrich Co., according to John L. 
Collyer, president. 


The company has organized a 
new subsidiary, Lone Star Defense 
Corp., to take care of the new ac- 
tivity. Principal construction con- 
tracts have already been awarded 
and it is planned to begin the new 
plant as soon as possible. 


Collyer will be president and di- 
rector of the new subsidiary. Other 
directors include T. G. Graham, 
C. W. Vaught, S. M. Jett and L. L. 
Smith, all of whom are officers of 
Goodrich. 

Meanwhile in Washington the 
new corporation was awarded a 
$78,940,000 management and opera- 
tion contract for its new Texas 
ordnance plant, the War depart- 
ment announced last week. 

Of the total amount of the con- 
tract, $33,500,000 will be used for 
construction and equipment. The 
balance of the contract will be 
used for training personnel of the 
plant for one year’s operation and 
for one year’s capacity output. 

The plant will be a shell-loading 
factory, located on a tract of land 
comprising approximately 24,300 
acres. 


Closed on Sundays 


BIRMINGHAM, Ala. — By almost 
unanimous agreement, automobile deal- 
ers in Birmingham are now closing 
their entire sales departments on Sun- 
day. At a meeting of the Birmingham 
Motor Trades Assn. the vote in favor 
of Sunday closing was 19 to 2. Only 
repair and service departments are 
exempted. 


announced in Washington follow- 
ing a meeting of the Material Co- 
ordinating Committee of the two 
countries. 

Imports from Canada have been 
running recently at about 15,000,000 
pounds a month. Nickel has been 
under priority control since March 7. 

It was further reported at the 
meeting that 10 Canadian ships 
had been made available recently 
to transport iron ore on the Great 
Lakes and that additional Canadian 
vessels would be put into this 
service shortly. 

The committee also was advised 
Canada would require increased 
steel from this country for ship- 
building. 

Possibility of the United States 
obtaining increased amounts of 
zinc, lead and chlorine from Can- 
ada also was discussed, as was the 
general coordination of British, 
Canadian and United States re- 
quirements for materials and pos- 
sible steps to eliminate needless 
conflict in obtaining materials each 
needs for defense. 5 

Machinery was established to 
exchange information on Canadian 
and United States experience re- 
garding modification of technical 
specification to reduce use of 
scarce materials. 


Goodrich Adds 
To Executive Staff 


AKRON. — Three important ap- 
pointments in the executive staff 
of the tire division of B. F. Good- 
rich Co. here are announced by 
T. G. Graham, vice-president in 
charge of factory operations. 

K. D. Smith, the division's tech- 
nical superintendent for the past 
nine years has been named assist- 
ant to Graham representing his 
office on special technical assign- 
ments. 

Concurrent with the appointment 
of Smith, Graham named A. W. 
Phillips as general superintendent 
of the division, and Harold Gray 
to assume the post of technical 
superintendent. 





GM Net Profit 
Hits 53 Million in 


Second Quarter 


NEW YORK.— General Motors 
Corp. reports for the quarter ended 
June 30, a net profit of $53,579,568 | 
after special contingent reserve of 
$20,000,000, federal income taxes of | 
$38,923,000 and $34,285,000 provision 
for excess profits tax, which is equal 
to $1.18 a share on average shares 
of common outstanding during the 
period. 

This compares with a net profit | 
reported for the quarter ended 
June 30, 1940, of $46,546,999 after | 
deducting contingent reserve of 
$15,000,000, equal to $1.02 a share 
on average common shares out- 
standing. Net profit for the quarter 
ended March 31, 1941 was $64,598.- | 
337 after deduction of $10,000,000 | 
special contingency reserve and | 
$29,778,000 provision for excess | 
profits tax, equal to $1.44 a share | 
on average common shares out- | 
standing during that period. 

For the six months ended June | 
30 last, net profit was $118,177,905 
after a special contingency reserve | 
of $30,000,000, federal income taxes | 
of $74,297,000 and $64,063,000 pro- | 
vision for excess profits tax, equal | 
to $2.62 a share on average com- | 
mon shares outstanding during the | 
period. 

This compares with a net profit | 
reported for the six months ended | 
June 30, 1940, of $113,575,460 after | 
deducting contingent reserve of} 
$15,000,000, equal to $2.52 a share 
outstanding during that period. 


Studebaker Net 
Hits $1,133,417; 
Doubles Year Ago 


SOUTH BEND.—Consolidated net 
profit of Studebaker Corp. for the 
second quarter of 1941 amounted 
to $1,133,417 as compared with $445,- 
806 earned in the same period of 
1940. For the six months ended 
June 30, 1941, total consolidated 
net profit was $1,313,877 as com- 
pared to $957,309 for the same 
1940 period. 

Studebaker’s second quarter earn- 
ings came almost exclusively from 
its automobile and truck business, 
earnings from defense activities 
having been neglible for the period. 

Studebaker defense activities will 
become increasingly important in 
the future. Production of special 
Army trucks has started on an 
initial educational order and vol- 
ume production on a large order 
for Army trucks recently received 
is expected to be under way late 
in the third quarter. Construction 
is being aggressively pushed on 
three new airplane engine plants, 
to cost approximately $50,000,000, 
the construction of which is being 
supervised by Studebaker 
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and | 


which it will operate for the gov- | 


ernment. 


Second quarter sales of cars and 
trucks amounted to 41,490 units as | 


compared with 32,421 in the same 
period of 1940, bringing six months’ 
sales to 71,510 units as compared 
with 61,788 cars and trucks sold 
in the like 1940 period. The dollar 
volume of all sales amounted to 
$30,582,922 for the second quarter 
of 1941 and $52,001,480 for the six 
months’ period. These compare 
with sales of $22,103,594 and $42,- 
601,060 for the comparable 1940 
periods. 


Fruehauf Reports Boost 


' 


In Six Months Earnings | 


DETROIT.— Fruehauf Trailer Co. 
and subsidiaries in report for six 
months ended June 30, 1941, sub- 


ject to audit and year-end adjust- | 


ments, show net profit of $1,137,977 


after depreciation, interest and a | 


reserve of $991,400 for normal and 
excess profits taxes, equal after 
preferred dividend requirements to 
$2.64 a share on 395,505 shares of 
$1 par common stock. 

This compares with adjusted net 
profit of $519,583 for the like pe- 
riod last year, equal after dividend 
requirements on preferred stock 
issued Apr. 5, 1940, to $1.17 a share 


Tt 


on 398,900 common shares then 


outstanding. 
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Truckers Freight Volume 
Drops Slightly During June 
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pro-; Plan accordingly and tell effec- 
equal| tively. It is mecessary to adver- 
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Explanation 

In a reply as to the reason 
behind the searching questionnaire 
sent to 22 major oil companies 
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pa monopolistic practice intended to 
crush competition.” 
—_ Arnold said that petroleum The Ross Federal Research Cor- 
ool companies advertise their prin- ‘ ie 
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trial field and as a result of the 
defense program, the ratio of its 


Owners and Operators of Radio Station WKRC 
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Truckers Upset by Ky. ‘Backwoods’ Laws 


Weight and Size 


Limitations Seen 


Peril to Defense 


LOUISVILLE, — Kentucky’s en- 
forcement of low-weight limit 
regulations, and size limitations as 
to trucks, representing legislation 
that the railroads were originally 
responsible for, is working a severe 
hardship on trucking companies 
and individual truck owners in 
trucking various classes of mer- 
chandise, produce, etc., on inter- 
state hauls, originating in other 
states and merely passing through 
Kentucky. 


Kentucky claims that many of 
her roads are too light in con- 
struction and too narrow for over- 
weight or oversize trucks. How- 
ever, federal highways, constructed 
with federal funds, and obviously 
constructed heavy enough to stand 
the traffic that similar roads must 
carry in other states, should be 
freed of such “backwoods” regu- 
lations, which are interfering seri- 
ously with interstate traffic on oil, 
gasoline, lumber, timber, poles, 
fruits and vegetables, machinery, 
general merchandise and most 
everything else. 

Some exceptions have been made 
for defense movements, but with 
the country upset with priorities, 
and transportation in its present 
position, such regulations should 
be removed, it is contended. 


Georgia is demanding free pass- 
age of Georgia produce trucks, 
hauling produce north through 
Kentucky. The present state law, 
upheld by a three-judge federal 
court, calls for 18,000 pounds as a 
load limit, including the truck, but 
allow for emergency permits to be 
granted, on payment of fees and 
posting of bonds, which is after 
all too much red tape. An appeal 
has been carried to the U. S. su- 
preme court by Kentucky trucking 
interests. 


Kentucky has agreed to grant 
special permits to trucks carrying 
perishable fruits and vegetables on 
a fee of $2 a load and a $500 bond, 
said bond to cover all trucks oper- 
ated by any given truck operator 
and to be good for 30 days. 

Kentucky authorities claim that 
they must abide by laws in effect. 
Georgia demands free passage, or 
retaliation, as to any Kentucky 
trucks entering the state, and will 
force all Kentucky trucks to be 
licensed in Georgia, after July 25. 


Truck after truck, including 
Kentucky units, are being stopped, 
weighed, drivers arrested and own- 
ers fined, where trucks are over- 
sized, or where truck and load is 
found to exceed 18,000 pounds, and 
some of the trucking companies 
are working under severe hard- 
ships, and paying large sums into 
the courts in the form of fines and 
court costs. 


Eight truck owners were fined in 
sums of from $25.50 to as high as 
$40.50 on convictions in the quar- 
terly court at Louisville. Similar 
cases are every day occurrences. 

* on + 


Truckers’ Petition 


Refused 


FRANKFORT, Ky.— The Whit- 
ney Transfer Co., Bowling Green, 
Ky., which had charged that the 
18,000-pound gross load limit for 
trucks had been kept in effect by 
paid lobbyists and politicians of 
the Louisville & Nashville Rail- 
road, was denied blanket permits 
sought for itself and other truck- 
ing concerns to exceed the load 
limit by State Highway Commis- 
sioner J. Lyter Donaldson. The 
Whitney application urged that 
permission be given to transport 
24,000 pounds on 4-wheel vehicles 
and 32,000 pounds on those with 
six wheels. 


Donaldson’s order denied the ap- 
plication “for the reason that the 
commissioner of highways has no 
authority to issue a blanket per- 
mit and said application does not 
constitute an application for a 
permit for a special purpose or for 
a stated period under unusual con- 
ditions and circumstances, such as 


Drafted Soldier Pleads 


Own Case; Wins Rebate 

PITTSBURGH.—Flynt Moore, 
who has been called to his coun- 
try’s colors, appeared in county 
court here last week, and acting 
as his own attorney, won the 
right to turn back a used car 
he had bought. 

Moore had made a down pay- 
ment of $18 and had only had 
the car a few days when he was 
drafted. He wanted to turn it 


back to the wrecking company 
from which he bought it, and 
have his $13 rebated. But the 
firm refused. 
“I can’t pay for the car,” he 
said, “if ’'m in the Army.” 
Judge Samuel J. McKim turned 


to Attorney E. J. McGinness 
representing the company, and 
said: “Since he’s going to the 
Army, why don’t you give him 
his money back. I’m not citing 
the legality of this case but the 
decency of it.” McGinness agreed 
with the court. 


Brehm Heads 
New Machine 


Tool Company 


DETROIT.—Organization of the 
Bremacc Corp., with an authorized 
capital of $350,000 to engage in 
the designing and manufacturing 
of a standard line of down-cut 
milling machines as well as the 
engineering and designing of spe- 
cial machines and tools, was com- 
pleted here during tiie past week. 
Heading the new company are 
Edward W. Brehm, president; A. 
C. Carlson, vice-president; Richard 
A. Forsyth, secretary, and Ralph 
Fordon, treasurer. 

Two divisions of the new cor- 
poration which already are operat- 
ing are the Millmatic Machine Tool 
division and Acco Engineering di- 
vision, both of which are working 
at top speed in cooperation with 
several of the country’s largest 
industries producing defense ma- 
terials, according to a statement 
by Brehm. 

In Michigan financial circles, 
Brehm is well known as president 
of Capital Management Corp. and 
Bremdun, Inc. Carlson has more 
than 20 years of experience in the 
machine tool field and machines 
of his design are in use in indus- 
trial plants throughout the world. 
He states that the milling machine 
being produced by Bremacc, known 
as “Millmatic,” embraces many 
new features both as to mechanical 
principles as well as styling. Out- 
standing among these features is a 
new application of the “down cut” 
principle. 

Manufacturing operations are now 
under way in a new factory here 
and the company expects to have 
machines coming off the production 
line in the near future. 


Offices Opened 


WASHINGTON. — Three new offices 
of the Priorities Field Service, Office 
of Production Management, have been 
opened. They are located in Atlanta, 

incinnati and San Francisco. Field 
offices previously have been opened in 
10 other cities, namely, Boston, New 
York, Philadelphia, Chicago, St. Louis, 
Denver, Detroit, Cleveland, Dallas and 
Pittsburgh. 








By A. H. Allen 


NOW that some 20,000,000 pounds 
of aluminum scrap has been col- 
lected from the nation’s house- 
holders in as patriotic a demon- 
stration as you are likely ever to 
see, the plan may spread to other 
forms of collection — rags, waste- 
paper, iron and steel, etc. While 
such collections are all “one-shot 
affairs and normally would disrupt 
the routine flow of scrap material, 
in the emergency under which we 
live, they are worthwhile stopgaps 
for two reasons. One—they keep 
the people pepped up over the de- 
fense effort; and two—they sup- 
ply a tiding-over amount of scrap 
metal. 


Currently the country’s open- 
hearth furnaces and foundry 
cupolas are experiencing a 
drought in scrap supply, prin- 
cipally because their enormous 
melting appetite under all-out 
production cannot seem to be 
satiated. There is a very real 
danger that steel production will 
suffer in a few weeks if greater 
supplies of scrap are not forth- 
coming. The motor industry is 
one of the leading sources of 
scrap iron and steel, in the form 
of borings and turnings, flashings 
cut from forgings, clippings from 
steel stampings and such varie- 
ties of production scrap, as well 
as junked heavy machinery and 
equipment. Right now, with most 
plants going through the change- 
over period, the flow of produc- 
tion scrap has been reduced to a 


trickle which will not resume | 


much before three weeks, and 
even then the amount to be avail- 
able appears indefinite. 


May Stimulate 
Car Wrecking 


SO, FOR THE moment, thoughts | 


have turned to the possibility of 
stepping up the rate of scrapping 
of old autos, say those of vintage 


prior to 1932. With cooperation of | 


the OPACS a group of several 
hundred auto wreckers in Ohio has 
organized a committee to plan a 
campaign to stimulate wrecking 
throughout the state. The cam- 
paign will be in the nature of a 
test and is being watched closely 
by other states. If it succeeds, look 


for it to spread rapidly. No word | 


| 


has been received yet of any de- 
tails of the campaign. 


It has been estimated that an- 
nual 
automobiles runs to about 2,500,- 
000 units, and that it might be 
possible to step this up to 3,500,- 
000, which would result in about 
100,000 tons of scrap a month 
increase from this source. An- 


other estimate of an OPACS of- 
ficial is that there are in the 
country better than 5,000,000 cars 
built prior to 1932. Naturally a 
good many of these are running, 
perhaps most of them. How they 








scrapping of antiquated | 


eed 
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could be seized for the scrap 
heap is a question yet unsolved. 


BI OE TS 


Another possible source of some | 


scrap steel is in outdated street 
railway tracks which still remain 


in place in a number of communi- | 


ties now served by bus. There are 
a number of such towns and vil- 
lages even around Detroit where 
the town fathers have just neg- 
lected to have the old rails torn 
out of the pavement because of 
the cost involved. Every mile of 
track like this involves about 100 
tons of good steel rail, which at 
the going rate of about $24 a ton 
might be ripped up profitably, even 
figuring in the cost of repairing 
the pavement. 
* * * 





Industry 


Contributes Brainpower 

STATISTICS show that of the 
billion and a quarter dollars worth 
of defense contracts assumed or in 
process of negotiation by General 
Motors Corp. at least 75 percent 
are outside the normal activities of 
the corporation and 90 percent out- 
side the normal area of production 
of the automobile industry. 

This emphasizes that the auto 
industry’s major contribution to 
defense production is not plant 
and equipment but administra- 
tive and technical brains. In 
other words, the industry can 
supply the engineering, produc- 
tion and purchasing brains for 
the defense production job, but 
the productive capacity must be 
| created specifically for the pur- 
pose. 


* * * 


Bottleneck 


In Copper Output 

| WHILE HUDSON officials looked 
|the other way, this observer took 
|a@ squint at the outside door 
j}handles on the 1942 models and 
they appeared to be about as slick 
a job of stamped steel handle as 
you could ask for, scarcely dis- 
tinguishable from the conventional 
type of die cast zinc handle, either 
to the eyes or to the touch. 

In the face of an enormous de- 
mand for copper from all in- 
dustry, the pressure goes all the 
way back to the mines, most of 
them in the western part of the 
country. Here it is reported that 
mine operators are stymied in 
their efforts to boost ore produc- 
tion by refusal of the miners’ 
union to allow men to work 
beyond five days a week — even 
with overtime pay for work over 
40 hours a week. If true, this is 
little short of treason to the de- 
fense program. 


OPACS May Set 


Prices on Tin 
WASHINGTON. — The Office of 





| Price Administration and Civilian 


Supply may be forced to impose a 
price ceiling on tin in the near 
future, Leon Henderson, OPACS 
administrator, warned last week. 
At the same time, the civilian 
allocation division of OPACS an- 
nounced a program which gives 
can manufacturers preference over 
other civilian demands for tinplate 
and zine oxide to guard against the 
possibility that supplies of cans 
required to pack the current food 





crop might fall below the neces- 
sary total. 

The government buying price of 
50 cents a pound established by 
the Metals Reserve Co. is a fair 
one, Henderson stated, adding that 
it is hoped that prices will stabilize 
quickly around that level. The 
current price for tin is approxi- 
mately 55 cents a pound, having 
increased about two cents a pound 


|in the last few days, during which 


time the price of tin in the Far 


LL TL 
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set out in the Kentucky statutes 
as being limitations upon the 
authority of the commissioner of 
highways to issue permits.” 


East has been declining, he ex- 


AFTER DRIVING his 1922 Dodge 350,000 miles, Carl D. Thomas of Arcadia, iil 
plained. 


Calif., drove the veteran automobile on a vacation jaunt to Detroit where the 
car had been built 19 years earlier. The picture shows Thomas’ arrival at 
the Dodge plant where he parted with the old-timer and drove back to 
California in one of the latest models. 
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Wire your Congressman: ‘‘Be fair to 
our industry!”’ 


—| 
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v8) Week’s Production Tumbles to 75,936 Vehicles 
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AN’s Production Estimate 
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(U. Canada 
WEEKS ENDED AUG. 2 JULY 26 














“Year’s Low Hit 
As More Makers 


Week fame Week — End Model Year 
cans prey ae July Aug.3 Aug. 2 DETROIT. — With several com- 
GENERAL MOTORS .. 34955 ; uly 26 Total 1940*  1941* | panies winding up their 1941-model 
Chevrolet? ......... ». 28,110 : ea7es 190.748 ‘yen ies "oaioee on ee ee ee 
Es cnvavesessceed 1,560 $ 7,802 81,559 170,748 246,690 ie ab aoe ae 
DR ss ceancsavee 4,200 t 6997 sio92 198,583 216,681 | AUTOMOTIVE NEWS a Gaus Gaene 
Oldsmobile ........... 1,125 + 5,651 22,170 120,488 172,882| Production Estimate pica to a new 
flac ............. { + 1,529 5,528 21,889 44,141 low for the cal- 
CHRYSLER tenet eee ene 9,040 4208 18,549 74,809 611,383 193,446 endar year, hit- 
Plymoutht ........... $ + t 20,523 299,020 357,257 ting 75,936 units. 
RET 665.4.60: 64044 5,500 4208 «67,947 38,574 192,599 255,961 This ‘compares 
Chrysler ............. 2,100 t 3,299 11,882 69,230 107,142 with 104,853 
De Soto .............. 1,440 + 2,803 8,830 50,534 73,086 week units turned out 
WEEE v2tc0cecstvvsscae 18,455 3,005 25,985 109,772 593,973 723,587 | 104, in the previous 
ET 150-0 680s 6.006000 0% 16,605 2,640 238,690 99,082 518,567 630,265 week, while a 
DEE viewsskounebs 1,850 365 = 2,295 += 10,390 58,582 80,676/ 75,9 << year ago in the 
er $ t + 300 16.824 12.646 THIS same period, a 
STUDEBAKER} sate 2,700 t 2,980 13,687 63,073 85,576 WEEK total of 12,225 
eG eared tee wee 42,520 652,985 i 
| 1,400 1,251 1,880 $891 41,547 47,051| 49 99 —_— 
PACKARD ............ 1076 142 1,619 5,996 42,520 44,024 SS CsEstimates also 
I dit ais sein 525 t 810 2,241 17,883 18,629 year show total pro- 
MISCELLANEOUS} . 7,745 6,407 7,753 34,689 217,949 241,497 duction in July 
PN 665,405.05 000488 75,936 12,225 104,858 465,630 2,775,316 3 608,749 a poy 
*Revised. fIncludes trucks. tClosed. Miscellaneous includes Crosley, This is the high- 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Inter- 


national, Mack, Reo, Sterling, White, Bantam, etc. 


$Trucks only. 


Steel Output Nears 100 Mark 
Hitting 99.6 of Capacity 


NEW YORK.—Operating rate of 
steel companies last week climbed 
to 99.6 percent of capacity, Ameri- 
can Iron and Steel Institute re- 
ported last week. 

This compares with 97.9 percent 
in the previous week, 93.7 percent 
a month ago and 90.4 percent in 
the comparable period last year. 


Youngstown Output 


Periled 
YOUNGSTOWN, O. — Youngs- 
town steel plants are threatened 


with a serious shortage of a basic 
raw material—iron and steel scrap 
—which may soon begin affecting 
ingot output. Last week, however, 
saw a peak production rate of 98 
percent of capacity with three 
Bessemers and 74 open hearths ac- 
tive. 

All local steel plants are working 
at close scrap margins. Desirable 
heavy scrap such as rails, car and 
locomotive parts are not available 
because the railroads are repairing 
cars and locomotives and putting | 
them back into service. 


est output for 

July since the 
banner year of 1929, when produc- 
tion reached 518,301 units. In 1937, 
a total of 456,909 vehicles were 
assembled. 

In the General Motors group last 
week Buick and Oldsmobile wound 
up model-year production on Mon- 
day, followed by Pontiac on Wed- 
nesday. Chevrolet continued 
throughout the week closing down 
on Friday while Cadillac had gone 
down in the previous week. This 
dropped total output for the GM 
group to 34,995 units, which com- 
pares with 50,777 vehicles turned 
out in the previous week. In the 
corresponding week of 1940, all GM 
divisions were closed. 


Chrysler divisions likewise drop- 
ped last week to 9,040 new cars 
and trucks, as compared to 13,549 

















Passenger Car Registrations 


Five Months, plus 








88 States for June 





1941 % 1940 % 
June June of 1941 of 1940 Unit 
Total Pos. 1941 Industry Pos. 1940 Industry Pos. Gain 

Chevrolet .... 69,638 1 562,791 24.2 1 431,711 25.3 1 131,080 
OEE vaNec0re 47,776 2 358,732 15.5 2 278,404 16.3 2 80,328 
Plymouth . 37,418 3 287,589 12.4 3 225,666 13.2 3 61,923 
ee ee 24,799 4 197,145 8.5 4 136,207 8.0 4 60,938 
Pontiac ...... 22,917 5 184,693 8.0 5 112,290 66 5 72,403 
Oldsmobile ... 18,656 6 150,812 6.5 6 97'387 5.7 7 53,425 
BPOGRO. cicsces 16,317 7 128,635 5.6 7 106,600 6.2 6 22,035 
Chrysler ..... 11,551 8 89,123 3.9 8 50,882 3.0 8 38,241 
Studebaker 9,048 9 62,085 2.7 9 49,315 29 9 12,770 
De Soto ...... 7,202 11 53,694 23 10 35,284 2.1 13 # £18,410 
BEE 060668000 7,584 10 51,389 2.2 11 27,833 16 14 23,556 
Mercury ..... 6,588 12 49,261 2.1 12 41,792 2.5 10 7,469 
EAUGGON «02... 5,668 13 43,267 1.9 18 39,034 23 11 4,233 
Packard ..... 5,142 14 36,598 1.6 14 35,363 a2. ie 1,235 
Cadillac ...... 4,335 15 36,456 15 15 16,885 98 15 19,571 
WUEIGR sscsces 1,660 16 12,273 53 16 10,543 61 16 1,730 
Lincoln ...... 1,446 17 10,937 48 17 = 10,319 .60 17 618 
Miscellaneous. 97 1,955 .09 2,529 01 574* 

TOTAL..... 297,842 2,317,435 100% 1,708,044 100% 609,391 


N.B. The above figures do NOT include government deliveries. 


*Loss. 





vehicles turned out in the previous 
week and 1,420 units assembled in 
the comparable period of 1940. 
Chrysler, Dodge and De Soto all 
wound up production schedules on 
Wednesday. Plymouth had previ- 
ously shut down. 


Although production will continue 
on for several weeks, Ford group 
likewise tapered off slightly last 
week to allow for inventory check- 
ups in most of the company’s 
branch assembly plants. Total Ford 
and Mercury output hit 18,455 units 
last week, which compares with 
25,985 units built in the previous 
week and a total of 3,005 vehicles 
turned out in the like period of 
1940. 


In the independent group, Hud- 
son was the only maker turning 
out 1942 models although Nash is 
expected to get started early this 
week. All others continued on 
steady output schedules. 































































































Plant Closed 


ST. LOUIS.—The curtailment of 
automobile production by national de- 
fense authorities hit St. Louis last 
week when the Harrison Radiator di- 
vision of the General Motors Corp. 
closed its plant. J. J. Peters, super- 
intendent of the plant said that after 
an inventory of stock was taken the 
ae will be shipped to the main 
plant at Lockport, where about 
4,500 men are employed. The local em- 
ployes who were dismissed were given 
a week's vacation with pay. 


Plant Activity 


(Week Ending Aug. 2) 
OUTPUT UNITS WORKING 
drop; 1,560, one day 
Cadillac ..... closed for changeover 
Chevrolet..steady; 28,110, five days 


| Chrysler....drop; 2,100, three days 
| De Soto..... drop; 1,440, three days 
| Dodge......drop; 5,500, three days 
ONG. ik soca drop; 16,605, four days 


| Hudson..... steady; 1,400, five days 








N ¢ | ¢ R. t ti 38 St t fi 19 4] 19 40 Lincoln...... closed for changeover 
ew ommercia ar egis rations, ates ior june, - | Mercury. .....drop; 1,850, four days 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. | Nash .. sade ¢ closed for changeover 
| Oldsmobile. .. -drop; 1,125, one day 
& 4 my | Packard..... drop; 1,076, four days 
e sie = = 4 | Plymouth. ...closed for changeover 
STATES E 3 8 o = 3 8 Z 3 Ss ° a STATES ' Pontiac..... drop; 4,200, three days 
s : £ $ = 2 tis 3 § = zp = é 2 g/ | Studebaker. .steady; 2,700, five days 
S\é é z aia £ gic = E s z g : = = = g ee drop; 525, four days 
; 9277 181| 2927|  72| 7374) 1665| 33) 3936) 508 367/105] 74] 277487 
Total 29 States 741/ 167/109] 9377| 38t|_ "rl Ses| orl sove| 1986] 17| aso] Stal ail i7|_ 47 $6 Fal iaseaiag Toa BB States | Truck Top T. 
Arka “a 310 38} 283 a 3 68 —_— 2 3 758/41 — | ue op ten 
sl “40 || 8 ] | telat oa | zd | st | Ff BESS ree |) eirst ‘Ten in Hegistrations Re- 
on at | ee aerate] Baa Om mee 
4012 15 2 | 1019|’40 
gang 7 16 i | Bil 23 i ne os "41 an Pos. Make Pos. 
Kansas “al tic me 6g 15 | 67 |__ 203 a 3 i33| 7 13 Tt - | _ 2 1 gee Kansas | 1_111,203 Chevrolet 91,688— 1 
—— —a88 6 1) | 158 9} 24 3} gs) 15} ti | 1054/41 Kentucky | 2— 96,043 Ford 76,395— 2 
Kentucky 40 | 7g 1S) | = 8 a a1 . * 3| 35) 1 ne 4 _ 1 — Sat < : ess 3 46,894 Internat’l 35,190— 3 
“9. 3 |? bs iniaey 
Leaisiana a | | a3 3| | a | ase) = Yl a ;| 1 | | : x Boos Louisiana | 4— 30,123 Dodge 28,025— 4 
é ’ 192 1 43 in 26) 2 89 8] Tr | | 505/41 M : —-1e6e.C Bas 
Montana “41 | | = 67 | # | 125| 17) 1 & | 13 " | 3) | aaayra0 Montana | 6— 5,374 Plymouth  5,178— 6 
——————— ene i a | "3 E55 toa) taza “Ohio || t— 4441 White S.10— 8 
+40| is | a 19 5| 238 4| 508} 134; 6] 281/ 17) 40 1 4] 10|_1969/'40 8— 4,409 Mack 3,293— 7 
0 7" 313 4 89 6| 247). 92) «21 9) +13 5| 16) 25 4) 2| + 992)"41 Oregon | 9— 3,076 Diamond T 2,925— 9 
= a te ee Ae + 
Wisconsin 41 a | £36) : : Wisconsin | Total All Makes 
40 s| 84 1} 186] 45) 4) 157 1] 22 , Ff Ff cm \40 382.200 270,414 
"41! 742 195) 4082) 93] 10974) 2409; 55| 5801) 574) 631| 101; 301) 590) 131 40420/'41 Total 38 States | - ’ 
Total 38 States ‘41! 184/110) 13743) $48] 190| Seeel| S71 7066| 18041 39) 4090| 53| 610|_18| 57) 410/_114| 901 27003/"40__ iy | These figures do NOT include 
76| 1141) 30123) 754| 96043| 21356| 446] 46894| 4409) 5374) 719) 2055) 4441) _901| 1019/332200)"41 Total overnment deliveries. 
io Date Mol Fr "88 rs 3038| 12721 28025 816| 76395| 18139] 414| 35190| 3293| 5178]  52| 642 3104| 1149, 11101270414/"40 to Date . 
P Car Regi I 38 § f 1941-1940 
10ns - 
New Passenger Car hegistrations, tates for June, 9 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
CHEYSLEB NON-AFFILIATED 
a 
- s 
STATES Sig ; ze = e| an £ z 3 STATES 
7 g 2 B me 3 ze Zz é 4 ae : f 3 
: é : & Bele é elalslfel é | & 
7 E7066) 18525) 5555) 60120) 14063] 174 03756] 345 060; 4944 405 243| 4242) 5386| 4112) 6677 7| 220980)"4 otal 29 States 
—— 40] 4708 388] 9817 Ssii1| 41054) 12360) 1485] 38906) 9150 | Teer) 738 73568] 24224| —702|_3570| 28496] 810| _3672| _2471| 3476] 4883| | 128| 158558/"40_ for June 
___ <i ier ai SCsS|—SC26S|—=SC«i]Ss=«éSAY=Cié«éSSs | 92|  %24) 372 8} 33) 413 9 O17 9) 22 1468 |’41 Ansa 
Arkansas a 19) i 3 OSs 2 218 $s 33] 306] ‘168 | 21| _ 192| 3| i 8 | il i} “Ba2t40 — 
546 2482| 520| 462| 4060) 1887) 36222) 2145) 44) 201| 188; 88 “ar ~~ 3] 8986)"41 ——Tows 
lowa vai) 253] Nl Bas 109 195 $o6| 281 2112| 304] 335] __3175|_ 1540 33|_i77| 17401 34] 198) ‘80 ey 230, 46955 /°40 — 
477 | a 2001| 399] 490) 3398, 1257, 41|_—«2147| 1445) —«18|—«145| 167/56) 48) «|S 769 /"41 ——"‘Kaneas 
Kansas ai) Het) soe, 7a avsl 234 1063] 232] 216] 1752) 685) 31 3 3 si 14 se) gi] asl ton) Soa \eao. ——— 
i 1481| 318 318 2499| 1021 92) 1133 31 68, «82 80| 132} 1) (5258/41 Kentucky 
Kentucky unl Sag aie) Hol “aes 244 i 1140] __204 is26| “610, _i7|__86| isi 24] 2) 8 ee eras — 
1266, 188 a8 2252| 1582 129) 1784 4 22; a 1) 178) 1) 5408 Pa aoe Louisian 
Louisiana ra 158) is 35 "Osi 182 i 922} _130| 139] 1388) __757 $5|_872 i a Bol Os __B186|"40 ee 
44 539| 131 87 922) 328 2 405 5 ai 27; «977 ; 20/4 i ? 
Montana rai 96 % 107] Re 432) 108} 38| _674| 291 $31 34a! ‘I 34 311 101, 1) 1660/"40 —_—aee 
rit on 7326 1826| 2591| 14950) 4303 1 628) 5056 i 604/ a 472; 860; 10; 3090/41 ii Ohic 
aes a is a ri ais 09 1667| 185] _5 4 1272) _1657|_10385| 3172! _—75|_—«395)_ 3642) ~—:165| __ 641! sos 393' 704) 29) 22921 \"'40 ™ 
79| 539) 42 Solas aaa 346) 400) 2578) 659) ~—3: i 97 “4 98) 87/244) —SOiO«a'YY,:«CtsCi«i OBIT Ore 
Oregon any 2g) 1S] as 54] 1479] 362] 201 (1036) 241, 316|__1875|_427|__19I 2 re | 15) 3882 "40 — 
; 249 1081| 2148) 805| 1119/2674) 817] 791) 5206) 1850) 42) 228) 2120) 52] 235) ai 158/338) 3) 10873741 "Wisconsin 
Wisesasla 41) 3r8| a6] 3431 902|_1543| _434| __51|_1654/ _475|_443|_3057| _990/_38 i7s| i208! 30 207/248) 108) 205 6) 6607 "40 
4335| 69638) 18656] 22917| 140345) 47776) 1446) 6588 55810! 1660! 5668) 7584| 5142) 9048, 97! 297842 "11 Total 38 State 
fang: SS States +40 Meiol 1388 19988 30961! 545 1596 24799| f317| 63087] 12136] 15067) 98006) 32864) 938| 4740! 38542! 1163! 5044/3501) 4267| 6606 190 211845 "40 oe fer June 
for June 197145) $6456|562791 | 150812) 184693|1131897|358732| 10937| 49261/418930| 12273) 43267) 51389) 36598) 62085) 1955|2317435 ’41 - Total 
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Small Town Dealer Stresses Motor Reconditioning 


AUTOMOTIVE NEWS, AUGUST 4, 1941 





Repeat Business Only Secured 


On Quality, 


Special to Automotive News 

BRANDON, Manitoba. — The 
smaller the town the more im- 
portance is the mechanical recon- 
ditioning of used cars in the 
opinion of John Mitchell, general 
manager of Western Motors, Ltd., 
Chevrolet and Buick dealer here. 
“Appearance conditioning sells 
cars, but mechanical conditioning 
keeps them sold and sells the next 
one and the one after that’ says 
Mitchell. “I am still a young man,” 
he jokingly added, “and maybe 
when I am about 70 and ready to 
retire I will be content to sell cars 
for about 18 months on an appear- 
ance reconditioned basis, but right 
now I want to stay in business, 
and I find repeat business can only 
be secured on quality and lasting 
satisfaction in used car perform- 
ances.” 

Mitchell explains in Brandon his 
prospective clients are naturally in 
proportion to the population, and 
hence he must depend on the cus- 
tomer he sells a used car to one 
year to come back for another used 
car in a year or two, and hence 


N. C. Truckers 
Warned to Give 


Better Service 


RALEIGH, N. C.—A meeting of 
representatives of franchise motor 
carriers and officials of the utili- 
ties commission to discuss plans to 
improve freight service in North 
Carolina was held after Commis- 
sion Chairman Stanley Winborne 
had warned the operators that if 
they did not voluntarily improve 
their service he would force them 
to do so. 

He asserted deliveries were espe- 
cially slow in the Piedmont and 
western sections of the state; and 
that Greensboro appeared to be a 
bottleneck, in that much freight 
from out-of-state as shipped there, 
and remained in Greensboro for 
several days before being trucked 
to its ultimate destination in other 
sections of the state. 

Truckers stated that they could 
improve their services by expand- 
ing their equipment, but Winborne 
indicated that the situation would 
also be met by the issue of fran- 
chises to new companies. “It is not 
fair to give the bulk of the business 
to a few companies,” he stated. 

Truckers suggested, among other 
regulations, that interline accounts 
—debts owed by a freight com- 
pany to another for the movement 
of goods—be settled within one 
week of the rendering of a state- 
ment; and that C.O.D. delivery 
orders be remitted to the shipper 
within five days. 


Wis. Firm Urging Public 
To Read ‘Gyp’ Article 
SUPERIOR, Wis.—Reed Merrell, 
Inc., local automotive firm, in 
newspaper advertising urged the 
public to read the article entitled 
“The Repair Man Will Gyp You 
If You Don’t Watch Out” in the 
July issue of Reader’s Digest. 
Copy in the company’s adver- 
tisement declared that “we have 
built our business to its present 
size by trying at all times to do 
intelligent and honest work for 
our patrons and the staff of 28 em- 
ployes in our service department is 
some indication that we have lived 
up to these principles.” 
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Long Service 


the first car sold must give satis- 
faction. He believes this is a con- 
dition that applies in all smaller 
cities. On the other hand Brandon 
is comparatively close to Winni- 
peg, and hence it has been found 
that from an appearance viewpoint 
the used car in Brandon must be 
just as well reconditioned as any 
offered in Winnipeg where repeat 
business is not such an important 
point in influencing mechanical 
perfection in reconditioning. 

Mitchell does not infer that the 
large cities depend solely on ap- 
pearance reconditioning to sell 
cars, but he does stress the point 
that in addition to as high a de- 
gree of appearance reconditioning 
being required in the country 
towns and smaller cities there 
must also be a degree of mechani- 
cal perfection in reconditioning 
which need not be attained in the 
cities. 

The policy with Western Motors, 
Ltd., is to thoroughly recondition 
every used car handled over $200 
in value. Those below this figure 
are sold on an “as is” basis. 
Mitchell claims that no car dealer 
in Brandon, and few on_ the 
prairies actually make money on 
used cars, and in common with 
the rest, his firm takes a loss on 
its used car department, but it is 
not a complete loss, as all recon- 
ditioning is charged against the 
used car at retail prices, and as a 
result the paint, body and repair 
shops all show a profit on the 
transaction. 

The firm appraises used cars on 
their re-sale value less the retail 
cost of reconditioning and does not 
plan to make an actual profit on 
the used car itself, but the profit 
on the repair work helps to mate- 
rially offset any loss incurred, and 
as the car is sold for approximately 
the price paid, this means an ac- 
tual profit on each reconditioned 
car sold. 

Western Motors not only have 
an attractive new car showroom, 
but also a large used car lot. This 
has a white fence fronted by 
flower beds, and on the arch over 
the entrance is the slogan “Walk 
In, Drive Out.” The lot is brilliant- 
ly illuminated. 

With stress laid on mechanical 
reconditioning perfection the firm 
has naturally built up well 
equipped repair shops, and prides 
itself on the fact that its equip- 
ment is the most modern in the 
West. The list of equipment in- 
cludes a steam cleaner, front end 
machine, tune-up unit, one hour 
battery charger, hydraulic hoist, 
fully equipped paint, body and up- 
holstery shops, and complete tire 
repair shops. The company farms 
nothing out, doing every part of 
the repair jobs within its own or- 
ganization. It has a staff of 42 and 
makes a point of employing only 
really efficient workmen. 


Intl. Harvester 
Announces Change 


In Sales Staff 


CHICAGO. — International Har- 
vester Co. has announced the ap- 
pointments of A. J. Peterson as 
assistant domestic sales manager, 
specializing in the farm equipment 
line, and H. C. Knudsen, formerly 
branch manager at Spokane, Wash., 
as west coast district manager, 
farm equipment. 


At the same time, it was an- 
nounced that R. S. Byers, formerly 
central district manager, motor 
trucks, had been transferred to 
the eastern district in the same 
capacity, and L. W. Pierson, for- 
merly manager at the Milwaukee 
motor truck branch, had been ap- 
pointed to succeed Byers as central 
district manager in charge of mo- 
tor trucks. 

All the men are veterans of the 
Harvester company, the announce- 
ment stated. Peterson started with 
the company in 1910 at Crawford, 
Neb.; Knudsen in 1923 at Winona, 
Minn.; Byers in 1913 at Cleveland, 
and Pierson in 1922 at Billings, 
Mont. 





WE NO GYP! 


Recently a chinaman had some work done in our Service Depart- 
ment. He came in all excited. He was sure something serious was the 
matter and that it would cost a fortune to fix. But it required only a 
minor adjustment... and our charge was extremely nominal. 


In his own words this chinese 


gentleman paid us a colossal com- 


pliment. He said, “Velly fine .. . you no gyp!” 


We appreciate the confidence of this gentleman. . 


. and every 


other Chevrolet owner who favors our service department with his 
patronage. As an authorized Chevrolet dealer... it is incumbent 
upon us to keep your service and repair costs at a minimum. 


We are proud that the service department of the Park Circle Motor 
Company has made so many friends for Chevrolet. 


One of the reasons is “We no gyp.” 





mi 


3428 REISTERSTOWN ROAD 


MOTOR CO. 


LIBERTY 0800 


TO COUNTERACT the effects of the story, ‘“‘The Repair Man Will Get You 
If You Don’t Watch Out,” published in a recent issue of ‘‘Reader’s Digest,” 
Park Circle Motor Co., Chevrolet dealer in Baltimore, Md., has sent the above 


piece of promotion to all its customers. 





Dealers Warned to Readjust 
Operations to Meet Conditions 


DETROIT. — Automobile dealers 
need not view with too much ap- 
prehension the talked-of cuts in 
motor car production, if they re- 
turn to the sound selling funda- 
mentals that built the industry to 
its present giant stature, L. G. 
Peed, vice-president of De Soto, 
told the division’s field organiza- 
tion during the course of its four- 
day convention here last week. 


Dealers, henceforth, must sell 
merchandise and not “deals” and 
they must prove to customers that 
the cars they have to offer are 
worth the full price asked, so as 
to be able to get maximum gross 
profit out of each sale, he pointed 
out. 


And furthermore, he said, if deal- 
ers would insure their continuance 
in business on a profitable basis, 
they must shape their operations to 
fit current conditions. This involves 
paying more attention than ever 


ASTE Arranges 
Program For 


Fall Meeting 


DETROIT.—To what extent older 
machine tools can be utilized to 
speed defense production is to be 
the major topic of discussion at 
the three-day semi-annual meeting, 
American Society of Tool Engi- 
neers, when that organization con- 
venes at the Royal York hotel in 
Toronto, Ont., Oct. 16-18. 


The meeting will seek to deter- 
mine in a general way whether 
machine tools are or are not a 
“bottleneck” in defense work. The 
technical sessions will be devoted 
te a general consideration of ma- 
chine tools for defense work. A 
discussion of new modern machine 
tools versus used machine tools, 
and a further elaboration of the 
latter topic in terms of “Utilization 
of Old Machine Tools on National 
Defense Work,” are scheduled to 
follow. 


Since machine tools are useless 
without cutting tools to equip them, 
a technical session will be devoted 
> — the Most Out of Cutting 

‘ools.” 


The third factor involved in in- 
creasing machine production — the 
shortage of trained personnel—will 
take up the third day’s technical 
session. This subject has for some 
months now been a major activity 
of the ASTE through its emer- 
gency defense training committee 
—which is endeavoring to help in- 
dustry, governmental bodies, and 
educational facilities to expedite 
and improve training of needed 
workers in practically every indus- 
trial community in the United 
States. 








before to the merchandising of ' 


used cars, of accessories and of 
service. 


“While doing its full share in the 
manufacturing of national defense 
materials, De Soto will pitch in and 
help its dealers to the utmost in 
conducting their operations profit- 
ably under the changed conditions 
that are foreseen,” he declared. 


Curtailment of new car produc- 
tion in the interests of national 
defense will put a large new re- 
sponsibility on the shoulders of 
automobile dealers everywhere — 
that of keeping their customers’ 
present cars operating at the peak 
of efficiency, J. B. Wagstaff, gen- 
eral sales manager, pointed out. 


“There appears no doubt that the 
demand for new cars will exceed 
the supply in the coming year,” he 
declared. “Therefore, owners will 
have to run their automobiles over 
longer periods than heretofore. So 
it behooves dealers to expand their 
service facilities to a point where 
they can keep their customers’ cars 
—and more—rolling smoothly and 
safely. Individual motor transpor- 
tation will be no less important 
to our citizens six months or a 
year from now than it has been 
in the past.” 


Wagstaff announced that one of 
De Soto's major policies for the 
forthcoming year is that of offer- 
ing the public, through its dealers, 


greatly stepped-up motor car ser- 
vice. 


Conadie Revesle 
Seizure of Huge 


Aluminum Plant 


OTTAWA. — Munitions Minister 
C. D. Howe told a press conference 
last week that 300 men suddenly 
seized control of the gigantic Ar- 
vida (Que.) plant of the Aluminum 
Co. of Canada, Ltd. and held con- 
trol of the plant for four days be- 
fore they voluntarily left the prop- 
erty. 

Howe said that the shutdown 
was “a suspected case of’ enemy 
sabotage” and that arrests “defi- 
nitely will be made, if none have 
been made already.” 


| Howe's disclosure was the first 
| word the Canadian public had of 
| the disturbance, which he char- 
acterized as “the most serious in- 
terruption of war production in 
Canada since the war began.” 


Two companies of troops have 
been moved to the plant. 


The most damaging feature of 
the disturbance was that the huge 
pots in which aluminum is refined 
froze when the electric current was 
turned off. 
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Lines, Matthews 


Named Directors 
Of Sealed Power 


MUSKEGON, Mich. At the an- 
‘nual stockholders’ meeting of 
| Sealed Power Corp. here, the by- 

laws were amend. 

; ed to provide for 

two additional di- 

rectors. A. W. 

| Lines, president 
| of Accuralite Co,, 
| a division of Seal. 


ed Power, was 





A. W. Lines 


elected as one of 
' the new directors 
‘along with Lester 
| Matthews, who is 
now credit man- 
ager and assist- 
ant treasurer of 
Sealed Power. 

These two men will serve for 
the ensuing year with the following 
who were reelected: Charles E. 
Johnson, Paul R. Beardsley, Paul 
C. Johnson, Raymond R. Beardsley, 
Neil A. Moore and Carl P. Damm. 

Matthews joined the No Leak-O 
Piston Ring Co. of Baltimore, Md., 
as treasurer in 1920 and became as- 
sociated with the Sealed Power, then 
known as the Piston Ring Co., in 
1924 when the Baltimore firm was 
purchased by them. In 1931 he 
was made general sales manager 
and in 1937 credit manager and 
assistant treasurer. 

Lines has been president of Ac- 
curalite since its inception in 1925. 
He continued to serve in that ca- 
pacity after control of Accuralite 
was acquired by Sealed Power in 
1932. 

At the directors’ meeting the fol- 
lowing officers were elected: 








L. Matthews 


Charles E. Johnson, president; 
Paul C. Johnson, Neil A. Moore, 
Carl P. Damm, vice-presidents; 


Raymond R. Beardsley, secretary; 
Paul R. Beardsley, treasurer; Lester 
G. Matthews, assistant treasurer. 


Seattle Dealers 
Continue Drive for 


Service Revenue 


SEATTLE.—Dealers in this area 
have closed in on one problem that 
has grown steadily — loaning of 
cars, so that this is now practically 
eliminated, it was learned at the 
recent special directors’ meeting of 
Seattle Automobile Dealers Assn. 
here. The drive has virtually put a 
stop to the practice. 


In the continued effort to build 
up dealer service, another local 
dealer has stepped out with greatly 
improved service and parts facili- 
ties. Seaboard Motors has leased a 
large building for this department 
of its business. Location is directly 
across the street from the main 
dealership and thus very conveni- 
ent. Clyde Johnson is the head of 
this firm (De Soto-Plymouth deal- 
ers), while R. E. Smith is general 
manager. 


King county (Seattle) new car 
sales for June, 1941, totaled 2,639, 
compared to 1,450 for June, 1940. 
In the face of the brisk sales, all 
signs point to a cleanup of ’41 
models to make a clear path for 
the ’42 cars. 


June leaders in the ladder of 
sales were Chevrolet, 586; Ford, 
306; Plymouth, 295; Buick, 288; 
Pontiac, 202. 

Used car business is also very 
active with the better class of cars 
in top demand. 


Gamble Is Chairman 
Of Pump Engineering 
CHICAGO. — D. E. Gamble has 
been elected chairman of the board 
of directors of Pump Engineering 
Service Corp., division of Borg- 
Warner Corp. of Cleveland, and R. 
J. Minshall has been formally in- 
ducted as president and general 
manager. Ralph McQuat was re- 
elected vice-president. 
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Actual top and bottom prices on 1940, 1939, 1938 and 
1937 used cars as advertised in local newspapers. A D 7 E R T i Ss E D Detroit—News; Chicago —Herald-American; St. Louis— 


SEDAN prices only used in this comparison. News- U d C S ii P = Globe-Democrat; Atlanta — Journal; Houston — Chron- 
papers used: Boston—Globe; New York—Times, Journal se ar e ing rices icle; Oklahoma City— Oklahoman, Times; Denver — 






























American; Philadelphia — Bulletin; Cincinnati — Post; For Week Ending July 20 Post; Los Angeles—Examiner; Seattle—Times. 
en (Copyright 1941—Automotive News) 
MAKE Boston New York Phila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla.City Denver LosAng. Seattle Natl. Avg. 
Buick Series 40 40] 845- 695| 775 115 895 | 845- 795 3 300. 718 
| | 675- 525| 595 - | 595- 565| 695- 575| 750- 665| 633- 546 





38) 595- 425) | 495- 445| 495- 465| 545- 395| 445- 369| 475- $25 | 495- 475| 625 | 575- 495| 500- 495| 610- 577| 523- 447 
37] | 325 |_395- $45] 399- 375| 425- $45| 295- 239| 865- 245| 875- 200| 325- 295| 395- 350| 395- 823| 445- $95| 450- 275| 645- 510| 896- $25 

Cadillac 60 Special 40] 1345 1350 | | | | 1295 | | | 1880-1330 
"39 895 995 l | 1095 995- 995 
*88] 795-695 | l ] ] | |_795- 685 
*B7_475- 445 | | 445 475 | 495 | ] | ] | |_ 427 | 450- 399 | |_ 461- 422 

Chevrolet Master 40] 625- 575| 595 |_565- 589| 645- 595| 599- 395| 565 | 645- 499| 599 |_595- 450) 695- 645| 675- 505| 745- 595| G645- 565| 695 | 635- 545 
"894 595- 445 | | 469- 395| 495- 475| 545- 295| 445- 345| 495- 395| 495- 475| 495- 395| 495 | 475- 445| 625- 495| 500 















"884-415-349 | | 275 | 485- 359| 425- 375| 395- 297| 465- 345| 445 | 335 | 445- 345| 395 | 4835- 425| 419 | 495 414- 356 
"S7] 325- 235| 297 | $25- 295| 349- 175| 375- 195| 295- 235| 345- 235| 395- 295 | | $44- 300| 325 | 385- $25) 
Chevrolet Deluxe "409 675- 575| 597- 595| 495 595- 550| 645- 545| 595- 530| 549- 535| 625 595 | 550 | 575 | 695- 509! 765- 595) 




















*39) 195 | 489- 485| 475- 385 497- 485| 465- 395 | | 475 545 | 535- 525| 497- 467| 545- 535| 595- 460 | 510- 467 
38] | | $25 395- 375| 385 329 |_ 395 | |_ 395 | 445 |_ 397 |_ 495 |_ 396- 375 
$7) 345 l 295- 275 365- 265| 265- 189| 335- 295 | 295 273 | 365- 300| 895- $25| 455 $39- 275 
Chrysler Royal "409 845- 775 | | 745- 715! 825 595 | | 745- 645 | | | | 751- 712 
«enamine |_ 545 | 600- 545| 625 525- 495| 505- 465 | 505- 525 | 575 = l | 608- 508 
88] 425- 350) | 445 ——«|«465- 445| 425 | 375 | 425 395 | 395 l | 427- 398 
"874 395- 195| 347 | 350- 265| 345- 289| 375 | 205- 195| $25- 265| $25 335- a 325- 2a 275 | 285- $75 | 495- 445| 359- 282 
"404 745- 685| 645- 495| 635 l 695- 685| 675 | | 845- 699 | | 697- 641 
89) 595 | 495 | 550 l l 399 505- 495| 525 ia 597 595 595- a5 $25 | 567- 495 
| 


88] 395 | 425 345 | 465- 365| 395 | 385 445- 439 | | 395- 350] 495 | 395- 369| 535 
"874 225 | 285- 235| 325- 225 
















425- 275| 427 | S1l- 295| 365 | $95- 245| 235 | 345- 270 | 360- 292 
87] -295- 100) | 275- 195| 295- 199| 285- 165| 225- 115| 285- 125) 195 345- 295) 268- 165| 275- 265| 375- 275| 369- 179| 385- 295| 298- 198 
"404 635- 525 | | 595 645- 595! 695 | 627- 545 
89 | 505 | 508- 420 
88] 385- 315) 7 375- =. 365 | a 195 | 379- 295 | 375 395- 325 | 385 | 395- 383 | 42 425- 397, 495- 395| 445 | 401- 334 








| 245- 225 | sabree5} Ss | 205- 195 | | 281- 215 
| 475 | 695 


"87 275- 246 | 220- 185 | 


Hudson Six 40] =725- 565! 669- 495 565- ry 585- 525! 
(112) '39] 475 | 589- 469| 435- 415; 565 l l 

88] 395- 295! 345- 339| 295 
(Terraplane) ’S7] 345- 200| 299 | $45- 175| 225- 175| 399- 295| 292- 202 


Lincoln-Zephyr 401 995- 895 990- 895| 885- 875 | | 895 | 835 | 975 1095 | 1085 949 | 959- 888 
645 


80] 649- 469 697- 595| 665- 595| 767- 695| 795 | 595 | 675- 705) a: | 













| 
| 
| 
| 























"88 (499- 485, 495- 485| 475- $95| 550- 495| 495 | 395 $45 ! 545 | 495- $75 500- 495| 505 525 500- 455 
"$7 395- 189, $25- 245| 245 | 345 | 295- 289 295- 145| $85- 225| 295- 195| 325 l | | 395 | 469- $95, 895 | S47- 240 
Mercury 404 773- 625| 845- 645| 625- 585| 775- 599| 675 | 695- 550) 675- 625| 725 | 7188- 623 






80] 565- 4195| 525- 495| 575- 489! 625- 585 565 | 557- 495| 545- 495) | 
Nash Ambassador Six 40] 765- 695! 675- 645! | 
l l 



































*$9] _575- 395| 507 | 505- 465| 625- 645| 595- 465| 595- 495 545- 445 499 | 545 | 575- 495| 507 ' 505- 545 | ' 695- 505| 587- 494 
*88) 465-350) 325 | 485- 465| 475- 445| 445- 425 | | 445- $85| 425- 345 | 425 | 445 | 395 | 469 ' 625- 585| 452- 428 
"32]__375- 250| 385- $25| $25- 295| 365- 339| 375- $25| 295- 269| 365- 245 345 | $75- 225| 875- 245| 285 | 425- 299 399- 269| 495- 475| $70- 297 
Packard Six "404 735 | 850- 695| 725- 695! 775 | 675 | 695- 685! 765 | 800 7195 | $45- 725 699 | 685 | 754- 700 
*$9] 695-525 | | l ' §45- 525 ' 595- 587) 505 | 660- 545 
*$8) _545- 365| 350 ' 495- 445 | 495 ' 965- 345 "395 " $95- 375) | 545- 499 | 448- 405 
"$74 395- 285| 295- 285 | | $25 | $75 ' 295- 195| 295- 259 335 "$25 "$85 ' $99- $75 | $42- 280 
reer cerns rrr re 
Plymouth 40] 675- 545| 595- 475| 595- 525| 645- 625| 595- 565| 565- 475| 595- 465! 675- 565) 645- 565| 695- 495 | 625- 595 | | 627- 586 






525- 469| 545- 395| 450- 395 | 
315| 425- 345| 445- 290) $45- 295  395- 295. 





465- 365) 475- 425! 475 | 495- 345) | 595- 395 | 505 | 521- 398 
380- 345 395 295 | 





*$0) 595-445 545- 345, 495 
*88] _455- 365| 399- 245) 395- 

























"374 325- 250! S25- 145| 295- 265| S45- 275| S$45- 245| 280- 215 335-145 325 | $85- 275 3$25- 195! 287 | $95- 285' 399- 295! 425- 329| S$39- 243 
Plymouth Deluxe 40] 665- 595| 675- 589| 650- 485! 595- 565| 595- 525! 545- 470! 629- 475 | | 675- 505 | 597 | | 679- 667! 829 | 648- 552 
*$9] _585- 425| 595- 445| 495- 395) 485- 424! 525- 485) 475- 379 495- 425 | 495 ] l 545- 475| 595 | 530- 431 
"88 445- 365) | $95- 345' 359 | | $85- 289° 395- 365) 365 | $65 | 425- 395 479- 395! | 401- 359 
f 335- 295) | $25- 295° ' $45- 295 315 ' $45- 245! 325 $25 | 195 l | $49- 295! 398- 275! 425 | 384- 283 
Pontiac Six "404 745- 625| 745- 600| 675 | 945- 585 725 595 | 695- 545! 645 745 695 |_ 795 |_ 709- 589 

I 5 — . . 7 . ’ ' 
80) 625-497] 587-545! | «AB 4907 585-545 479-995) SAS 445° 495 | 525 | O5- 545) 505- 545/509 | 675 _|_570- 502 
$8] 525-475) 447 | 425- 395' 425- 395! 395- 365 | | 445- 395! | 465- 425| 395 | 625- 575| 461- 432 
"87 395- 250! 285 | | $45- 245| 375- 239' 299- 249° 375- 250) 315 ' $45 '$85- 295 495- 425! 361- 279 
Studebaker Champion 40] 595 | 575- 497! 625- 595 475 575 | 595 725 | 595- 546 
eee cc TE SE a ee ee. t Le |) a te 
"$94 495 l l | 595 422 465 395 425 549 765 514- 514 

' 

‘Studebaker Commander °40] 795- 645| 547 | | 669 ! 775 895 995 779- 645 
39] 575- 530| 397 | 585 | | ! 529- 525 445 495- 490 595 595 895 | 562- 515 
sstiereicmetisiceee ee A ee 
"$84 425- 365) 347 | 425 ! 395- 385 475 485 495 695- 595! 468- 448 
(Dictator) °'374 375- 225! | 295- 245 375- 280' 295 259- 249 279-265 375 295- 195 295 395- 350 450- 295 488- 375! 348- 275 
Willys “404 ' 997 445- 439 444 345 395- 375 | 499 5A5 | 438- 407 
$9] ' | 335 395- 295 445 392- 295 
a BB 
38] | 175 | 285 185 225-195 325 239- 195 
Suites I Sr eee ee 
37] | 177- 115! 150 125- 95 165 165 175 245- 99 172- 103 
coment ee 
National Average, All Makes, July 20—$523-$417 


National Average, All Makes, July 13—$528-$454 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national indez. 
Where no prices are quoted, no car of make and model was offered during the period covered. 


Used C i in Cleveland, Indianapolis, New Orleans, Dallas, Kansas City. Minneapolis and San Francisco appeared on this page last week and will be published again next week 
se @r prices in ve oe 
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(Continued from Page 1) 
| tion has borne the brunt of the 


but rail representatives claim 
that they haven’t been able to 
get enough material because the 
steel companies are taking the 
orders chronologically and _ the 
automotive 
first. So the railroads have been 
doing at the priorities division 
what they have been doing in 
legislative halls for years — 
seeking further restrictions on 
the automotive industry by en- 
actment or regulation. Late with 
their steel orders, behind in their 
appraisal of their needs, the rail- 
roads have been saying here that 
the chief trouble lies with the 
automotive commitments. Plans 
for the new _ system _ indicate 
clearly that the railroads have 
won the argument. OPM recog- 
nizes the rails’ pressing need for 
more cars to handle huge de- 
fense production and for material 
with which to keep rolling stock 


in repair. = = ® 
Highway Transportation 
Lauded 


HERE IS another instance in 
which the automotive industry is 
going to have to take the short 
end of it, first because of the 
torpidity of rail management and 
then its ability to trample rough- 
shod over others. If the automo- 
tive industry has been the No. 1 
Whipping Boy of the defense 
program — and no unprejudiced 
observer can doubt that on the 
basis of the clear cut evidence— 
it is increasingly apparent that a 
policy of coddling the railroads 
is well under way. Certainly the 
rails (which for years have been 
devoting themselves assiduously 
to the task of endeavoring to 
wipe out automotive competition 
by various methods of strangu- 
lation) have been subjected to 
no such manhandling as_ the 
automotive industry has been re- 
ceiving from almost _ every 
quarter in official Washington. 

Let it never be forgotten that 
it was a “railroad complex” 
that was very nearly fatal to 
the British communications 
system in the early stages of 
the war. It is high time that 
the true importance of over- 
the-road transportation is un- 
derstood in all quarters. High- 
way transportation has won its 
place by proved service, 
demonstrated efficiency and 
usefulness. From the beginning 
it has had to battle against 
powerfully intrenched interests 
who overlooked nothing in an 
effort to hamstring the lusty 
fledgling. 


For years highway transporta- 


& 


palpate: 
Amaya 
mer vst 8 
mei 


AIR-CONDITIONED 
ROOMS 


OF THE 


WALDORF-ASTORIA 


Single from $7...For two, from $10, 
Meeting-rooms and restaurants ore 
also air-conditioned. 


No extra charge far air-conditioning,| 


Park Ave., 49th to 50th St, New York 





industry got there 


rails’ mistakes. Time and time 
again its own best interests have 
been flagrantly sacrificed to 
“carry” the rails errors of judg- 
ment. It is an old, old story on 
which it would seem that all the 
changes had been rung. Now, 
however, we have come to a new 
turn in the seemingly successful 
effort of the railroads to divert 
steel contracted for by the auto- 
motive irtdustry to their own 
admittedly pressing needs. 
: oo 


Steel Scrap 


| Needed 


WHILE THE railroads last 
week were busy adjusting mat- 
ters so that they could grab off 
all the steel they needed, the 
automotive industry was busy 
too. But the automotive industry 
was engaged in developing a 
plan for making steel available 
for defense purposes by use of 
derelict automobiles as well as 
outworn farm machinery. The 
meeting at Columbus, O., at 
which plans were evolved, was 
held under OPM auspices and 
brought an immediate and whole- 
hearted response from the branch 
of the industry most immediately 
concerned. 

About 2,500,000 cars are 
scrapped annually, and one car 
provides enough metal for a 
light cannon; 20 cars are suf- 
ficient for a tank. About 30,- 
000,000 tons of iron and steel 
scrap are needed annually to 
maintain steel ingot production 
at the 82,000,000-ton annual rate 
recorded during the first six 
months of 1941, scrap collec- 
tion must be increased about 
25 percent above present levels 
to maintain steel production 


at this rate. 
* * 


‘Lippy Leo’ 


Assures 

ANOTHER reason why manu- 
facturers, dealers, and consumers 
get gray: It was apparent to 
tiremakers weeks ago that if they 
were not to run into the red 
they must increase prices. Price 
Administrator Leon Henderson 
said, “No” in very loud tones, 
and froze tire prices at the exist- 
ing level. Many motorists who 
would be needing tires in several 
months decided to hold off buying 
since they had been assured by 
Washington’s “Lippy Leo” him- 
self that there would be no in- 
creases. 

So what happens? Well, 
earlier this month the previous 
price ceiling order was re- 
scinded. Then last week Hen- 
derson and his busy aides 
finally got around to admitting 
that “increases of not more 
than 5 percent in the whole- 
sale prices of automobile tires 
and tubes have been justified.” 
The price dictator, who is 
“fazed” by nothing, added, in the 
tone of a teacher talking to a 
couple of slightly dim-witted 
six - year - olds: “While proposals 
were advanced by certain mem- 
bers of the industry that 
increases substantially in excess 
of 5 percent would be required 
to reflect their higher costs, it 
was decided by OPACS, after re- 
view of all factors involved that 
the increase should be restricted 
to not in excess of 5 percent.” 
You don’t think, do you, there 
is any bare possibility Hender- 
son’s boys had figured out that 
5 percent sop—before “review of 
all factors involved?” 

* * * 


Washington Stirred 


By Rumors 

WASHINGTON heard with 
more than passing interest re- 
ports that acting on the impend- 
ing shortage in new cars, some 
dealers are scouring the country 
buying up good used cars, plan- 
ning to hold them for higher 
prices next year. How true this 
is the Capital has no way of 
knowing, but there can be no 
denying the concern which is 
felt here over the reports them- 
selves. 

From the practical standpoint, 
it would seem wise for dealers 
to secure as ample stocks of 
used cars as they safely can, 
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F. NORMAN PHELPS, Chevrolet 


here presenting Ernest 


signifying that Ingold’s San Francisco dealershi 
the first 10 Chevrolet companies in the United 
The plaque is Chevrolet’s highest dealer 


sales volume. 
Ingold has previously won it. 





Ingold, right, with the Golden Plaque of 


division’s Pacific regional manager, is 
onor, 
again takes rank ge 
tates in point of size an 
onor award and 


Final Decision Still Awaited 
On 1942 Production Quotas 


(Continued from Page 1) 


spurred by widespread criticism of | carry out whatever program Wash- 


the mercurial policies which have 
kept the industry on tenterhooks 
for many long months, defense of- 


ington believes to be essential to 
the success of the defense effort. 


Defense officials stated that a 


ficials are endeavoring to reach @|preliminary canvass of business 


definite 


settlement of allocations 
for the new model year as soon as 
possible. Both OPM and OPACS 
officials are not unmindful of the 
rising crescendo of editorial dis- 
favor aroused throughout the 


available through defense con- 
tracts, motor truck production and 
the passenger car production for 
which materials are likely to be 
available, indicates quite a con- 
siderable total volume of business 


country and efforts to bring about|for the industry during the com- 


an adjustment were being speeded 
last week. It may be stated paren- 
thetically, also, that as a result of 
some 
slight modification at least in the 
“strong arm” attitude in 
dealing with the entire problem 


this wave of disapproval 
official 


may be noted. 
At the meeting, 


for it would appear quite clear 
that the demand will be heavy 
next year — all things being 
equal. But it is unlikely that 
Washington will permit any 
substantial increases in used 
car prices. At least it is known 
that every effort will be made 
to keep prices of used cars 
relatively in line with those 
of new cars. 
* * # 


St. Clair Representing 
Dealers 


APPOINTMENT of Labert St. 
Clair as a Washington repre- 
sentative of the National Auto- 
mobile Dealers Assn. to present 
the dealer viewpoint to official 
agencies throughout the city is 
a constructive step. 


It is, in fact, one of a number 
of moves made to strengthen 
dealer representation in the 
all-important national Capital. 
Some months ago NADA 
opened an office here in charge 
of Charles W. Bishop, the or- 
ganization’s general counsel. 
He will remain here on the job 
a good part of the time, it is 
understood, and will work in 
close association with St. Clair, 
a veteran newspaperman who 
has had long experience in 
Washington and in automotive 
fields. 

Also, a frequent visitor to the 
city during these critical days has 
been L. Clare Cargile, NADA 
president. Other leaders of the 
organization likewise have been 
here from time to time to assist 
in presenting the dealer view- 
point. Clearly, there is no lack 
of appreciation on the part of 
NADA of the immense impact 
of the defense program on the 
industry and, equally, no lack of 
determination to do something 
about it. 


presided over 
jointly by Defense Director Wil- 
liam S. Knudsen and Price Ad- 
ministrator Leon Henderson, and 
attended by motor executives, both 
men spoke in the most compli- 
mentary terms of the industry’s 
“fine attitude of cooperation” with 
the federal government on the 
large volume of defense contracts 
already undertaken and on the in- 
dustry’s evident willingness to 


ing model year. 

The industry already is engaged 
in carrying out a request made 
last week by OPM and OPACS to 
furnish additional information on 
both truck production and the 
timing of the transfer of labor to 
the $2,000,000,000 of defense work 
the automotive makers already 
have undertaken. 


It was stated that the industry 
is working closely with OPM in an 
effort to secure additional defense 
contracts for their organizations 
and productive facilities. Further 
work is being carried on regard- 
ing elimination of critical mate- 
rials. Officials here were outspoken 
in their praise of the steps already 
— by the industry along this 
ine. 


In this connection it may be 
noted that metallurgical experts of 
a number of motor manufacturers 
conferred here again with respon- 
sible defense officials on the pos- 
sibility of making additional sub- 
stitutions. 

Following a conference at the 
White House, OPM Director Knud- 
sen said that the President has 
decided not to issue an executive 
order to settle the OPM-OPACS 
dispute, which recently became 
public property. Both OPM and 
OPACS had submitted suggested 
orders to the President who now 
is represented as feeling that an 
order might have a constricting 
effect and that the matter can best 
be worked out between the two 
agencies. 

The OPM-OPACS meeting with 
the motor executives last week 
probably reflects the White House 
views as to how such cases of joint 
interest can be handled most sat- 
isfactorily. 


Two GM Units in Buffalo 


Start Switch to Defense 


BUFFALO, N. Y.—Chevrolet as- 
sembly and Fisher Body plants 
here closed last week to change 
over machinery for the manufac- 
ture of aircraft engines. The Chev- 
rolet gear and axle plant has al- 
ready been shut down for the 
changeover. 


Active operations of the two 
|plants in the defense activity will 
not begin “until early in 1942,” the 
workers were informed. They were 
told “all present employes will be 
given an opportunity to qualify for 
work at that time.” 


New Location 


GREEN BAY, Wis.—Green Bay Mo- 
tors, Inc., Packard dealers here since 
| 1936, has moved to a_new location, 
| formerly occupied by Bogda Truck & 
Sales Service. 











Dealers tell me. . .| 


(Continued from Page 3) 


decrees, restrictions and regula- 
tions without previous notice, 
due process of law, or any real 
investigation of the needs for or 
effects of such actions. 


Defense 


Regardless of Cost 
- E just as strongly support the 
recognized defense agencies 
operating under specific powers 
granted them, and whose actions 
are the result of careful considera- 
tion, debate and explanation. We 
are for actual defense needs, re- 
gardless of cost. 

“But when price control, puni- 
tive taxation and terms of time 
sales, changes of business meth- 
ods are indicated as imminent, 
we ask you men in Congress to 
once more step in and settle 
these matters as the LEGISLA- 
TIVE BRANCH of government 
and not let administrative of- 
fices have legislative and judicial 
powers and thus usurp the rights 
of the people through the usurpa- 
tion of YOUR RIGHTS as law- 
makers therefor. 

* * * 


Business 


Must Live 
"oo you and other elected 
lawmakers please create the 
necessary laws to meet the present 
emergencies and then stand up and 
be counted thereon? Please re- 
member that business must live 
and be reasonably profitable if it is 
to continue employment, render 
needed service, and pay the taxes 
now contemplated. 

“This general letter to you re- 
affirms the principle upon which 
this nation was founded, and re- 
flects the ideas, statements and 
general thought of the dealers of 
Illinois as determined in meet- 
ings, interviews and statements 
both public and private. Without 
doubt, individual communications 
from your constituents either do 
or bear out, our general 
statement. Added to the age-old 
famous words of Ambassador 
Pinckney, “Millions for defense, 
but not one cent for tribute,” 
now should be the words, “For 
the trying out of untried theories 
oa not related there- 


Packard 


(Continued from Page 1) 


included Ernie McNabb, leading 
ace of World War II, who was 
heard from an airfield in Canada; 
William S. Knudsen, OPM director; 
Sir Henry Self, head of the British 
Air Commission in the United 
States; Maj. Gen. George H. Brett, 
chief of the United States Army 
Air Corps and M. M. Gilman, presi- 
dent of Packard. 

On a second program broadcast 
locally over Station WJR, Knud- 
sen, Gen. Brett, Sir Henry Self 
and William L. Shirer, Berlin cor- 
respondent of the Columbia Broad- 
casting System were heard. 

Following the speaking program, 
an informal buffet dinner was 
served from the Rolls assembly 
floor. The dinner concluded the 
day’s program. 


WANT ADS—— 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
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7 it’s “Thanks” for Tanks * 
_With VENTALARM 

4 VENTALARM-equipped gasoline tanks 
make car owners happy—for VENT- 
ALARM allows tanks to be filled 
quickly, economically, safely. 


Scully VENTALARM 
o FirstStreet Cambridge, Mass. 
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for the whole year in ’33. Also 
Hufstader points with pride to his 
plack-book records which show 
that Buick’s penetration of its 
market in '41 was the greatest 
percentage of gain in its history. 
From September through June the 
percent of price class was 20.94 as 
compared with 20.17 while the per- 
centage of penetration for the 
whole industry was 9.05 as against 
8.64. 
* * * 

INASMUCH AS production cur- 
tailment is giving greater emphasis 
as to the money-making possibili- 
ties of the service departments it 
is interesting to note what the 
Buick dealer body did in that line 
in the calendar year of 1940. That's 
a matter of record, according to 
the little black book, which gave 
up the actual figures. With the 
case history of 2,953 dealers avail- 
able, I found that the gross re- 
turns showed a grand total on 


parts and service of $20,848,000.| a 


Broken down, the monthly average 
was $3,775,000 for service and $1,- 
147,230 for the sale of parts. 

What’s the Buick market in this 
branch of the business? Well, 
Hufstader told me that as of to- 
day there are 1,000,000 Buicks four 
years old and under on the road, 
which sets up a mighty big back- 
log on service. Those owners ought 
to keep the cash registers ringing 
during the next year. 

With this proof of the pudding, 
it is no wonder, in these troublous 
times, that Hufstader is pointing 
out to his dealer body the wisdom 
of giving even more attention to 
his mother lode of golden dollars 
that awaits the pick. Bill works 
hand in glove with those 2,953 
dealers of his on a theory of “not 
how many, but how good.” In the 
eight years of the Curtice adminis- 
tration there are only 153 more 
listed than when Curtice and Huf- 
stader started in ’33 and these 
mostly for small towns. Results 
apparently have shown the wisdom 


Tire Shipments 
In June Take 
Slight Decline 


NEW YORK. — Shipments of 
automotive casings during June, 
1941, totaled 7,664,431 units accord- 
ing to statistics released last week 
by Rubber Manufacturers Assn., 
Inc. June shipments were .9 per- 
cent less than May, but were 12.7 
percent above June, 1940. 


Production in June totaled 6,362,- 
626 units, an increase of 4.8 percent 
over May and 24 percent above 
June, 1940. 


June shipments of casings for 
original equipment purposes totaled 
2,756,996 units, an increase of 2.1 
percent above May and 43.2 percent 
over June, 1940. 


Replacement shipments during 
June totaled 4,761,344 casings, which 
was 2.5 percent below May, and .7 
percent below June, 1940. 


Stocks of automotive casings in 
the hands of manufacturers June 
20, were 7,079,458 units, which com- 
bares with 8,373,324 casings for May 
31 and 8,871,438 on June 30, 1940. 








_ BUILDING A TIRE that was in 
vogue more than 40 years ago was no 
problem to George H. Conrad, pioneer 
Be peuilder, during a recent visit to 
» &. Goodrich Co., Akron, for Conrad 
tie the company’s craftsman who built 
e first pneumatic clincher tire ever 
jade for an automobile in America 
— the first Winton. Above, Conrad 
he wacts the historic event and shows 
+ and he “stitched”? down the tread on 
© original clincher. 
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Chris 


Sinsabaugh 


of their policy of “not how many, 
but how good.” 
* * * 

AS WE CLOSED the little black 
book, Curtice, defense-minded as 
he is, called attention to the fact 
that Buick is rushing to completion 
its plans for building aircraft en- 
gines for defense. In both Flint 
and Chicago, Curtice said, plant 
construction and tooling is pro- 
ceeding ahead of schedule and 
Buick will soon be working on its 
double-size order of 1,000 Pratt & 
Whitney engines a month. Curtice’s 
recent inspection of the new plane 
engine plant at Chicago has in- 
creased his enthusiasm. Buick’s 
contribution to defense already has 
been big and Curtice aims to do 
even more. 

* ae * 

|S pare ALL the above hap- 

pened I had snuck out of the of- 
fice for a trip to Chicago for the 
meeting of the Automotive Trade 
ssn. Managers, where the im- 
portant question of dealers’ shows 
or no shows at all was definitely 
settled in the affirmative. Skill- 
fully handled by Marjorie Baker, 
manager of the Buffalo dealer as- 
sociation and also chairman of the 
ATAM show committee, the meet- 
ing brought Chicago, Los Angeles 
and San Francisco out in the open 
with definite dates, while at least 
a dozen other cities reported they 
want shows but haven't selected 
dates. i 

Following which I took time out 
to renew acquaintance with old 
Chicago friends like Jim Levy, 
Fred Lockwood, Johnston Davis, 
Sam Houston, Bill Cotton, Mel 
Adams, Johnny Jenkins, Bill Calla- 
han and Joe Pile, all good train- 
ing for the pay-off at Grand Beach 
at New Buffalo on the dividing line 
between the states of Michigan 
and Indiana. 

* a 

EVEN COLUMNISTS must have 
their relaxation and this one is no 
exception, so I accepted the in- 
vitation of George D. Keller, Stude- 
baker vice-president, now with 
Harold Vance in Studebaker’s de- 
fense work and seeing to it that 
the new plant at South Bend is 
readied for the production of air- 
plane engines. Three years ago 
when my host had “Villa Keller” 
at Grand Beach he had entertained 
me there, but now he has pur- 
chased an estate. He wanted me to 
name it and I have. “Solid Com- 
fort” I have dubbed it and “Solid 
Comfort” it is. It’s only a 45-minute 
drive away from South Bend, so 
George is a commuter, so to speak. 

I Studebakered over from Chi- 
cago Saturday afternoon—made it 
in two hours—had a chance to in- 
spect the estate and the Dalmatian 
coach dog, following which we 
went visiting our neighbors, Presi- 
dent Hoffman of Studebaker, who 
summers on the shores of Lake 
Michigan five miles way, and Jim 
Cleary of Roche, Williams & Cun- 
nyngham, who lives next door to 
Paul. And in the evening Ken 
Elliott, vice-president in charge of 
Studehaker’s sales, came over from 
South Bend and we talked shop. 
Lolled around Sunday and in the 
evening connected with the Ameri- 
can Airlines at South Bend and 
was home by 9 o'clock. 


OME MONDAY and I was ready 
for “business as usual,” which 
this time was the Hudson preview 
at Masonic Temple. As was the 
case a year ago, Hudson had the 
honor of holding the first preview 
of the new season. George Pratt, 
head of sales, and his staff were 
hosts and the attendance was local. 
Hudson, Cliff Macfarlane, public 
relations counsel, tells me will cut 
in on the big circuit when the Paul 
Prys from all parts of the country 
come to Detroit. 

While this clearing house for 
preview information knows the 
general situation and some of the 
dates, it is not at liberty at the 
present time to name them. How- 
ever, it is no secret that one of 
the big corporations will have its 
press party on Aug. 26, following 
which one of the independents will 
show the press the new models the 
next day. Then there will be a gap 
of a couple of weeks, following 
which there will be enough dates 
to keep the circuit chasers busy. 





| son, 
| sister. 
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J. MORRISON of the Horton Motor Lines 
White truck which he drove to victory in the Maryland truck driving roadeo. 
As a result of his victory he will compete in the big national finals at Madison 
Square Garden, New York, in October. 
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‘Seller’s Market’ Idea False, 
Curtis Surveys Point Out 


DETROIT.—The theory that the 
defense program, by increasing na- 
tional income and consumer pur- 
chasing power, will create a “sell- 
er’s market” may be true over a 
short term for a very few lines, 
but “it would be disastrous to 
American industry if this errone- 
ous attitude became widely held.” 


That conclusion is reached in a 
study of “Defense Spending and 
Consumer Purchasing Power” just 
released by the Commercial Re- 
search division of Curtis Publishing 
Co. A second study of the effect 
of the defense program upon mar- 
kets and business, “Defense Spend- 
ing and Agriculture,” also has just 
been made public by Curtis. 

Three principal points are made 
in disputing the theory of a “sell- 
er’s market,” in which promotional 
activity will not be so important: 

1. The draft causes a constantly 
shifting market. 

2. Military requirements will 
bring changes in consumers’ de- 
mands. 

3. Increased taxes and living 
costs probably will counteract in- 
creased purchasing power. 

“The requirement that 900,000 
men may be trained each year in 


Western Neb. 
Has Best Crop 


In Seven Years 


LINCOLN, Neb.— Western Ne- 
braska—a region where the aver- 
age automobile or truck is nine 
years old—has a bountiful harvest 
this year with prices leaping up- 
ward. This has been the first all- 
round good crop season for seven 
years. 


Pressure on automobile dealers 
for new and used models is already 
terrific. Trucks are badly needed 
to move hay and grain. 


Agricultural leaders have impor- 
tuned the Civilian Defense section 
of the U. S. department of agri- 
culture for priorities for cars, 
trucks and other equipment ur- 
gently needed by the farmers. 


Obituaries— 


James M. Buick 
NEW YORK.—James McNair Buick, 
76, retired vice-president and director 
of the American Car and Foundry Co., 
died here July 26 of bronchial pneu- 
monia at the Plaza hotel, where he 
had made his home for several years. 


Edward A. Browne 
PATERSON, N. J.—Edward A. 
Browne, 76, who retired in 1928 as one 
of North Jersey’s leading Cadillac and 
Buick dealers, died July 25 at his 
home here after a long illness. Sur- 
viving are his wife and one daughter. 


* *# * 


William A. Voss 

GRAND RAPIDS, Mich.—William A. 
Voss, 60, formerly factory manager of 
the Rapids Motor Vehicle Co., Pontiac, 
now a part of General Motors, died 
last week after a _ lingering illness. 
Mr. Voss is survived by the widow, a 
daughter, three brothers and a 


* * * 


Guy B. Stone 
ANDERSON, Ind.—Guy B. Stone, 60 
ears old, former sales manager of the 
elco-Remy Electric Co., died _ last 

week at Lake Wawasee, Ind. He is 
survived by a son and two daughters. 


Alfred C. Wenzel 

CHICAGO.—Alfred C. Wenzel, presi- 
dent of the De Soto Dealers Assn., 
head of Wenzel Auto Sales, Inc., 
and president of the Chicago Air Col- 
lege, Inc., was killed near here last 
week, along with three other occupants 
of a private plane, in an air crash. 
They were on a flight to Wisconsin 
wae the plane caught fire while still 
aloft. 


the Army is a significant marketing 
factor,” the study says. “It means 
that a temporary reduction in pur- 
chasing power will prevail for this 
group during the period of service 
and another group of equal size 
will be absorbed into these posi- 
tions which are vacated by the men 
in service. 


“From the point of view of the 
country as a whole, it means that 
less that 1,000,000 persons will have 
reduced earning power at any one 
time, but to the manufacturer it 
means a constantly shifting 
market. 

“His good customers of yesterday 
may find their spending power re- 
duced today. Other potential cus- 
tomers, neglected in the past, are 
acquiring increased earning power. 
The goodwill of the old customers 
must be kept. The new ones need 
to be told about the relative merits 
of products they will buy with 
increased earnings.” 

As a result of priorities and in- 
creasing demand for military 
goods, the Curtis study points out 
that “consumers’ demands will 
change and they will be required 
to use a growing list of substitutes. 


“Thus a segment of the market 
may undergo a considerable change 
in a relatively short time. The 
manufacturer and consumer will 
explore the use of these new goods 
together. The former must provide 
the development and keep his cus- 
tomers informed of progress, while 
the consumer, by his purchases, 
will render the verdict of the mar- 
ket place.” 

Regarding the third point, the 
study says that additional heavy 
taxes and a tendency toward higher 
living costs may prevent the real 
purchasing power of the American 
people from increasing very much. 


“Certainly there is no evidence 
at this time that a seller’s market 
will develop in those consumer 
lines which are not curtailed be- 
cause of competition with military 
production,” the Curtis research di- 
vision declares. “There will be some 
diversion of purchasing power to 
goods available in quantity, but 
when all things are considered, the 
net increase in consumer buying 
power does not now appear suffici- 
ently great to create a_ seller’s 
market in most lines. 

“The problem of holding estab- 
lished markets will be a far more 
important consideration for most 
manufacturers than that of being 
able to meet unsolicited consumer 
demand. The development of sales 
methods capable of reaching new 
customers while holding the estab- 
lished group of old ones who will 
see him through when defense 
spending ceases, should be a recog- 
nized part of his current sales 
effort.” 

In the study on defense spending 
and agriculture, the research divi- 
sion of Curtis says that farmers 
in the United States will have the 
highest cash income in two decades 
in 1941, with estimated cash income 
of $11,000,000,000. 

The increase will come from the 
1941 farm program, buying for 
Britain, increased domestic food 
consumption, increased demand by 
the Army and Navy for cotton, 
wool, food and other agricultural 
products and increases in prices. 


Va. Revenue Up 


RICHMOND, Va. — An increase of 
$2,610,518 in Virginia state gasoline 
tax collections during the first six 
months of the year, as compared with 
1940, was reported by the state divi- 
sion of motor vehicles. 
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Wide Variations 
In Income Taxes 


Found by NICB 


NEW YORK.— Federal income 
taxes place much heavier burdens 
on some industries than others, ac- 
cording to a study by the industrial 
economics division of the National 
Industrial Conference Board, which 
declares that the main cause of 
this discrimination lies in the cir- 
cumstance that corporations are 
required to compute their tax 
liabilities on their net taxable in- 
comes each year, with little or no 
allowance for losses incurred in 
prior years. 

If fluctuations in profits and 
losses were the same in all in- 
dustries, profits could be taxed in 
good years, and losses in bad years 
could be ignored, without taxing 
the long-term profits of one in- 
dustry more heavily than another, 
the board notes. Fluctuations in 
profits and losses are different in 
different industries, however, so 
that the present tax system ag- 
gravates the inequalities caused by 
business fluctuations. 

This is evident from statistics on 
15 major industrial groups during 
the period from 1922 to 1937, ac- 
cording to the board, which found 
that in that span of years the food 
and chemical industries paid 15.6 
percent of their net income less 
deficit in federal income taxes, 
whereas the lumber and wood 
products industry paid 47.4 percent. 

Corresponding percentages for 
other manufacturing industries 
were cited as follows: Printing and 
publishing, 16.4; metal and metal 
products, 16.7; paper, pulp and 
products, 17.3; stone, clay and glass 
products, 17.4; leather and leather 
products, 25.9; rubber and rubber 
goods, 26.4; textile mill products, 
28.7; all other, 20.6 


Output 


(Continued from Page 1) 
current model output which will 
total approximately 5,400,000 units. 
However, for the first three months 
of the new model year, final as- 
semblies are expected to total well 
above the 50 percent mark. 

Meanwhile reports indicate that 
retail sales have dropped consid- 
erably in July with total sales ex- 
pected to hit 425,000 units. While 
this is a sharp decline from the 
532,000 new cars retailed in June, 
it tops all previous July sales to- 
tals with the expection of 1929 
when retail sales totaled 432,000 
units. 

While demand has tapered off 
slightly, the decline is due to deal- 
ers being unable to get enough 
cars. Dealer stocks are reported at 
a very low point and are expected 
to drop much lower as factories go 
into the changeover period. 








In Cleveland 
HOTEL HOLLENDEN 


In Columbus 
THE NEIL HOUSE 
In Ahron 
THE MAYFLOWER 


In Lancaster, O. 
HOTEL LANCASTER 


ae In Corning, MN. Y. 
v.86 Gener = BARON STEUBEN HOTEL 











THE MOTELS THAT CHECK WITH EVERY TRAVEL STANDARD 











For Americas 


Studebaker has been assigned 
the responsibility of building airplane engines and 
military trucks on a large scale 
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| Studebaker builds three great models of 7 
| passenger cars—the President Eight, the Commander, the 
Champion...and low-cost trucks and commercial cars & 

| BR rant as tite eee on To the public at large, and a 
* of the part it has been as- to every Studebaker dealer i 
signed in the nation’s produc- and owner, Studebaker pledges fn 
tion-for-defense program. itself to discharge all its re- mH 

fe Meanwhile, the wheels of sponsibilities to the best of its it 
America’s matchless motor- ability—and in a manner that a _ 

ized transportation service will add luster to the world. c 

must also be kept moving. respected Studebaker name t 
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